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CRE Pricing Disconnect Spreads to Mortgage Investments

As incomeproducing property sales have retreated with the rapid fall off in values, commercial real estate
investors have increasingly turned their attention to commercial mortgided investments. But they're
finding conditions in that arena are not too diiet than in the brick and mortar arena.

While it looks like there is a consensus that opportunities exist for debt and mortgage investments and there is plenty
of money to finance such deals, the availability of product and willingness of sellersatatiing at this point.

Michael B. Singh, managing director of Jones Lang LaSalle Americas in Los Angeles)scomslitions
succinctly

"If notes are available at the right price, investors are ready to move," Singh said, but added, "pricing hagybeen a
sticking point as seen in the continued wide-ds#t spread. Lenders generally seek to recover 80% or more on
performing notes while investors typically bid sub 60%."

Even at a 60% discount, it is hard to complete a deal, said John T. Fenoglioyeenpresident of Grandbridge
Real Estate Capital LLC in Houston, TX.

"We recently marketed an acquisition loan for 60% of the purchase price of the of a power center on an exclusive
basis and spoke with 3flus lenders (life companies, banks and pengiads). We received only one quote,"
Fenoglio recounted.

David S. Akeman, director of capital markets of Stan Johnson Co. in Tulsa, OK, told CoStar Group: "There is a
market, but | hear that most lenders or note holders typically aren't discountiregfdrening commercial real

estate notes enough to attract buyers. Many | have personally spoken with are still trying to discount less than 10%.
One life company is trying to hold out for par on a vacant Stock Building Supply that is no longer payimbisent.

will change in the future, but right now the lenders are stressed, not distressed."
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Compelling Opportunity 2
Signs of a growing interest in mortgageated investments are showing up everywhere. Investment advisors-and

brokerage firms are stacking up personnel with experience in the debt market. And new funds are coming
together to make such investments.

For example Prudential Real Estate Investors has hired a team of leaders in the commercial real estate debt industry
to establish a global high yiedebt investment platform that will serve institutional clients worldwide.

Jack Taylor joined PREI as a managing director and head of the group that has offices in New York, London, and
Parsippany, NXurrent conditions have created a dramatic shertdiglebt capital in the commercial real estate
markets, offering significant investment opportunitiessaid.

"The historic dislocation unfolding in the real estate debt markets, resulting in a capital constrained and secularly
deleveraging enviranent, has created an enduring opportunity for our clients to participate in attractive debt
investments," Taylor said.

In another example, this week, Starwood Capital Group, a privagddlyprivate equity firm, launched an initial
public stock offeringdr Starwood Property Trust Inc. that will focus primarily on commercial mortgage loans and
other commercial real estate debt investments.

Starwood Property Trust offering circular spells out the opportunities.

"We believe that the next five years will bee of the most attractive real estate investment periods in the past 50

year s. é Due to the dramatic repricing of real estate
the real estate markets, a void in the debt and equity capé#able for investing in real estate has been created as

many banks, insurance companies, finance companies and fund managers face insolvency or have determined to

reduce or discontinue investment in debt or equity related to real estate."

"The dislo@tions in the real estate market have already caused and we believe will continue to cause an "over
correction” in the repricing of real estate assets," the document continues. "We expect to capitalize on these market
dislocations and capital void. We tmle that there will be a significant supply of distressed investment

opportunities.”

The Disconnect: Bugr Side

CoStar Group contacted a variety of executives on both the sell and buy sides of commercial weleigabassets
to provide their assessmagftthe current market and the types of deals out there.

"We are buyers of performing commercial first mortgage notes," said Charles Cecil, partner at Opln Partners in New
York. "The market is very thin for performing whole loans (that do not look like @he about to go nen

performing!). During the past six months, we have seen two such loans, both were in the $250 million size, one from
a major money center bank and one from an important regional bank. Discounts were at 80% of face. In non
performing conmercial loans, where we are legmown buyers, we have seen a bit more action, but the quality has

not been very interesting, and the pricing guidance is not in the market. In CMBS, where we are buyers of AA to A4
tranches of fixed rate CMBS, the marketrading at $1 billion to $2 billion a week, which is very thin for the $680
billion outstanding."

Cecil offered the following examples of recent deals he's looked at. There waparfaxming Manhattan
acquisition development loan with a $22 millitate value priced by regional bank seller at 72%. Cecil said the
firm would buy at no more than 50% because of ongoing market uncertainty and related extended maturity for
returns. There a Los Angeles apearforming acquisition and development loan witt$80 million face value

offered by a money center bank at $45 million. Cecil said he would pay no more than $20 million.

"Banks have resisted the divestiture of their sub andpeoforming loans, and pricing has been about as transparent
as red clay," 9d Steven Sandler, CEO of Crosswind Capital LLC in Rye, NY. "The sum is a commercial mortgage
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market that remains, in relative terms, comatose. It will stay that way as long as U.S. lending institutions believe,
rightly or wrongly, that the best bid forah paper will eventually come from the federal government.” 3

"With the serious retrenchment in values across the board, coupled with continuing downward pressure on asset
prices, it's difficult to make the investment case for any subordinate debt.Ruettyall of the mezz type loans we

see are hopelessly under water and that has been our observation across collateral types,” Sandler added. "l can't
speak for other buyers of distressed paper, but for our firm, the sweet spot is, and in the near toemadidiirbe,

at the top of the capital stack. Even in the most senior positions, however, pricing is still disconnected and it makes
for a challenging investment environment."

According to Alec Schiffer, an investment advisor with Strata Equity Gro§amDiego, the time to buy has yet to
come.

"The only good deals being done are note sales, but the good ones are extremely hard to find," Schiffer said. "What |
will say as an active acquirer of good deals with cash in hand is that it is becomingsahaidoanks have not

written down their commercial notes performing and nonperforming to a level that would create active investments

in these vehicles. It seems painfully obvious that the trouble with financial institutions is far from over and they are

in a catch 22. They cannot take more losses, but have to deleverage their books."

"Being that we are in the worst financial crisis since the great depression, which is also entirely focused on real
estate value, one should expect that commercial pricesaibong way to go and the smart banks should take their
losses now," Schiffer said.

Ron Opfer, CCIM, a broker with Coldwell Banker Premier Realty in Henderson, NV, said all asset types are
attractive right now from a buyer point of view.

"You just haveto use real numbers in your math and make some sort of adjustment for a market that is continuing to
fall," Opfer added. "Our investors chop the reported lease rates by 25% to 35%, apply a higher than reported
vacancy rate, and use a cap rate that teflects the current risks associated with commercial real estate. No longer
can you associate the same risks with commercial real estate as you would with a money market account. From an
investor point of view, the days of artificially low cap rates aneegb

"It is absolutely essential step to recovery that the CRE ass&t$ ae current market rates. There are CRE assets all
over the country that simply cannotlease due to the fact that current market lease rates do not pay the mortgage.
These mogage values have to beget in order for the assets to offer the necessary pricing," Opfer said.

The Disconnect: Seller Side

The sellers mind set still appears to be to try to hold on and ride out the volatility until things stabilize. Or as Opfer
put it, "banks are having trouble pronouncing the word 'loss." Thus buyers are finding it extremely hard to negotiate
a deal with banks.

"It is amazing that more stuff hasn't been sold at a steep discount right now," said J. Mark Gibson, a commercial
analyst vith Proficio Bank in Jacksonville, FL. "I think that banks are holding onto certain assets with the thought
that they will be made whole on them if they can hold out until things turn around. Maybe the TARP money is
helping with that also, but they've besymewhat unwilling from the beginning of the recession to unload at least
from a commercial perspective."

"It feels like at least from the banking perspective that we all still in the wait and see what happens mentality,"
Gibson said, adding that investdoo are still in that mode.

"Potential investors are leery of whether or not they are getting a good deal or catching a falling knife," Gibson said.

Barry C. Smith, president of LoanSaleCorp.com, a loan sale advisor in Scottsdale, AZ, said treaknset in
the market for different types of transactions.
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e Banks need to purge troubled loans.
e Banks need to sell good loans. And 4
e Banks have REO they need to dispose of.

However, Smith said, "many banks today are basically illiquid from a dispos#pabdity. The real issue is

capital. They don't have the capital to setheaning if they sell, they basically have to mark to market the asset
because they acknowledge the price being offered by the capable buyers (buyers with cash that do not rely on
financing)."

Troubled loans and REO also must be discounted to foster a transaction because it is very rare théd-teddean
on the asset has held up, he added.

"We know of numerous banks that would like to sell 'good" loans,™ Smith said. "Thasisally a disguised way of
raising capital. The problem with this action also relates to a 'mark to market' issue. Sellers will generally have to
discount a good loan in order to meet the yield expectations of buyers. Most of these loans are intétestat

rates that would not be appealing at par. Again, discounting means taking a hit to capital; again: illiquidity."

Any transactions getting done are coming from failed institutions because they are the only ones that can afford to
sell, Smith said.

In addition to sellers hanging on to mortgage notes, they are also hanging on to commercial mortgage securities, said
Anton Qiu, principal of TRI Commercial in San Francisco. But they can't hold on forever.

"There will be huge pools of CMBS loans, adlvas bank portfolio CRE loans (not sold, but kept) maturing in 2010

T 2012. Most were funded in 2005 to 2007 near or at peak of the market,” Qiu said. "Once these loans are mature
and [for which there will be] no takeut financing, then many of them migdbe forced to be liquidated. We will see
much lower valuations in price."

Sampling of Recent Deals

According to Michael B. Singh, managing director of Jones Lang LaSalle, the majority of larger commercial real
estate loan sales have been "one offs" aolirad small portfolios. Many of the sales have been to the borrowers at a
discount or directly to other investors and banks.

"While the few larger auctions have garnered media interest, we are far from seeing a flood of deals transacting,"
Singh said.

The following are samples of some of recent deals that CoStar Group has run across in the past couple of weeks.

This week, Investcorp announced that its real estate team completed a series of transactions to acquire a senior
mortgage loan, a{Blote for a seior mortgage and two mezzanine loans, all secured by commercial property assets,
located in the United States, that are performing well. The loans, with a face value of approximately $170.9m, were
purchased by Investcorp at a discounted rate. Detaitedfansaction were not disclosed. The senior mortgage loan

was secured by an office headquarters building in Washington, DC. The two mezzanine loans were secured by Class
A office buildings in New York and Los Angeles, and were acquired from a privadstomv The BNote of a senior
mortgage was secured by four sglibrage facilities located in the boroughs of New York, and was purchased from a
major commercial bank.

Winthrop Realty Trust in Boston acquired a first mortgage loan secured bgtar$989,000squarefoot office

building at 160 Spear St. in San Francisco, and a first mortgage loan secured Hyuddimg fourstory office

complex containing 116,000 square feet at 3737 and 3877 N. 7th St. in Phoenix, AZ, for an aggregate purchase price
of $44 million. The 160 Spear loan has an outstanding principal balance of $73.8 million, bears interest at a rate of
6.48215% ($4,850,000 per annum), and matures on June 9, 2012. The Phoenix loan has an outstanding principal
balance of $7.2 million bearsterest at 9.8375% and matures on June 9, 2012.
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United Capital Corp. in Great Neck, NY, purchased a $13.4 million mortgage note encumbering the property that
houses the Bentley Lamborghini Dealership of Long Island from Bank of America. The mortgageeasl &y a 5
newly renovated 61,008quarefoot showroom and service center just off the Long Island Expressway in Jericho,
NY. The 4acre property is currently occupied by Champion Motor Group, which recently filed for Chapter 11
protection. The note is nguerforming and was purchased at a discount to its stated amount.

A10 Capital in Boise, ID, provided $4.6 million to an opportunity fund to finance a distressed debt purchase of a
defaulted loan with a $22 million face amount for approximately $10 millilie acquired note is secured by a
large multifamily complex with more than 85% occupancy.
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CRE Lending Volumes Fall 65%

ommercial/multifamily mortgage origination volumes decreased 65% in 2008, with mortgage bankers closing
$181.4 billon in commercial and multifamily loans; according to the Mortgage Bankers Association.

Decreases were seen across all property types and most investor groups, and were led by decreases in loans intended
for commercial mortgagbacked security (CMBS), calteralized debt obligations (CDO) and other abseked
security (ABS) conduits. Intermediated loan volume decreased 68%.

"After seeing considerable growth in 2006 and 2007, commercial mortgage originations fell dramatically in 2008,"
said Jamie WoodwelMBA's vice president of commercial real estate research. "The continuing credit crunch, a
relatively low volume of commercial mortgages maturing in the coming years and little incentive for property
owners to sell their properties all continue to put deward pressure on origination volumes."

Lending for hotel/motel properties had the largest decrease in originations by property type, followed closely by
office properties.
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The average loan size was greatest for office properties: $26.7 million perteaaverage loan size for
multifamily buildings was $13 million, $12.7 million for health care facilities, $6.5 million for retail, $5.4 million
for hotel / motel properties and $5 million for industrial properties. Other property types averaged $i $anil
loan.

Commercial banks and thrifts were the most active investor group in 2008 with $64.4 billion in activity (36% of the
total). The second most active investor group was life insurance companies which accounted for $28.3 billion in
closed loan$16%). Fannie Mae tallied $22.4 billion in closed loans (12%) followed by Freddie Mac at $17.7 billion
(10%) and credit companies at $11 billion (6%).

Owner SunstoneTo Walk Away from W Hotel San Diego

unstone Hotel Investors Inc. is letting its 28®m W Hotel in San Diego, CA, go into default. San Clemente,
CA-based Sunstone did not make its June 1 debt service payment.

The company said it does not intend to negotiate any further negotiation with the special servicer, and that it was
prepared to corey the hotel to the lender in lieu of repayment.

"As a result of negative supply and demand fundamentals in the San Diego market, we believe the intrinsic value of
the W San Diego is now meaningfully below the principal amount of its debt,” said Ken CR@ef Sunstone.

"While the company maintains more than adequate liquidity to support or repay this mortgage, we believe a
conveyance of this hotel in settlement of the debt would be in the best interest of our stockholders as it would
deleverage the cgmany, and would be accretive to both the company's FFO per share and credit profile."

Thecompany's elective default of the W San Diego mortgage was precipitated by a number of uniquentharket
hotelspecific factors. However, the company said it cquidsuesimilar options withother of itshotels but they
would belimited in number. For perspective, the average mortgage debt per room of the company's mortgaged
hotels equates to approximately $129,500, approximately half that of the W San Diego.

"We continue to run our business with the expectation that 2009 will be one of the deepest cyclical troughs the
lodging industry has endured. We have used this cyclical decline as an opportunity to implement permanent
improvements to our hotédvel operatingnodels,”said Arthur Buser, president and CEO of Sunstone.

"Specifically, we have asked our operators to do as we have done at our corporataleffaelep "zerebased"

budgets and adjust staffing models for minimum business levels. While we are gepleesled with our results

thus far this year, as our recent revenue declines are largely the result of lower rate, rather than reduced occupancy,
we expect margin control will become increasingly difficult.”

Sunstone said W Hotel's troubles stem frommi§icant and continuing deterioration in demand for luxury lodging
and the introduction of numerous new competitive hotels in the San Diego market (including a number of luxury
boutique hotels, two additional Starwebrhnded hotels and a 1,288om convetion hotel). The hotel is currently
forecasting 2009 EBITDA of between $1.8 and $2.2 million.

The hotel is encumbered by a $65 million, fixede CMBS mortgage that bears an interest rate of 6.14%. The
mortgage matures Jan. 1, 2018, and ismmoursed the company. Scheduled 2009 debt service on the mortgage is
approximately $4 million. The principal amount of the mortgage equates to more thiame8Qhe hotel's 2009
forecasted EBITDA, and more than $250,000 in debt per room.

Life Insurers Breathe Life into First Industrial Finances

First Industrial Realty Trust Inc. closed three secured financing transactions totaling $154 million.
The largest financing was a $77 million,-¢@ar loan with John Hancock Life Insurance Co., secured by 27

propertiesataling approximately 2.6 million square feet. The interest rate is fixed at 7.87% ovgear30
amortization schedule.
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First Industrial also closed on a $62.5 milliory&ar financing with Massachusetts Mutual Life Insurance Co.,
arranged through its@bson Capital Management LLC investment subsidiary, secured by 23 properties totaling7
approximately 3.1 million square feet. That loan has a fixed rate of 7.75%, argkar2@mortization schedule
including two years of interest only.

In addition, the company secured a $14.7 million, sevgrar loan from American National Insurance Co. on a
single asset totaling 600,000 square feet. That loan is at a fixed rate of 7.5% oyeraa @%ortization schedule.

The loanto-value ratio for each of these finangs was less than 65%.
"With these proceeds, we will retire our June 2009 maturity, and seek additional opportunities to further reduce

leverage," said Bruce W. Duncan, president and CEO of First Industrial. "Upon the retirement of our June 2009
notes, ve have less than $25 million of balance sheet debt maturing prior to March 2011."

Private Equity Funds Cut InvestmentDeal

with CRE Lender Temecula Valley Bancorp

Temecula Valley Bancorp Inc., along with its wholly owned subsidiary Temecula \Bdlelyin Temecula, CA
entered into a nehinding letter of intenwith Bancroft Capital andtherinstitutional investors, including
OrientProperty Group LLC, providinfpr a cash investment of up to $2ddllion.

TheBancroft/Orient group would make a $105linit equityinvestment in equity securities and an additional $105
million investment in gool of targeted loans

The transaction would be structured to meet or exceed Temecula Valle'g Bakatory capital requirements.

February, the FDIC an@alifornia Department of Financial Institutioeatered into an agreement with Temecula

Valley to adopt an action program designed to enhance the strength and stability of its operations. The company also
announced that it has entered into a similar agreewiénthe Federal Reserve Bank of San Francisco.

Upon completion of the proposed investment,Baacroft/Orient groupvould ownapproximately 95% of
Temecula Vallelg fully diluted outstanding equity amebuld have the right to designate and elect a ritgjof the
board of Director®f Temecula Valley and Temecula Valley Bank

"We are very pleased at the prospect of working with the Bancroft/Orient gsougrtners in our proposed
recapitalizatior!, said Frank Basirico, TemecWélley's CEQ. "There isno question that there has been
unprecedented economic difficulty in our industry and markets. We belieuveattésction, if consummated, would
enable our shareholders, customersemgloyees to benefit in a way not possible in our current.form

Temeala Valley Bancorpvith assets of $1.5 billioreported a net loss of $36.2 million, or $3.61 per share, for the
three months ended March 31, 2009, compared to net earnings of $1.5 million, for the same period of 2008. Results
were driven primarily by loaloss provisions of $22.5 million, a decrease in net interest income to $5.9 million due
principally to an increase in non accrual loans and the reversal of interest income for new non accrual loans, and
other losses related to deteriorating real estatesaoondary market conditions..

Gross norperforming assets were $182.3 million, or 12.2% of total assets, at the end of the first quarter. AlImost
41% of those assets ($74.5 million) consisted of income producing commercial real estate including hultifami
loans and properties.

At the end of the first quarter, net other real estate owned (OREO) consisted of 35 properties totaling $35.7 million.
The four properties in San Bernardino County totaling $6.3 million include a restaurardacen@mmerciabt,
residential lots and a development project for 14 condos and 28 lots. The seven properties in San Diego County
totaling $7.3 million include four homes, two lots and an 11 unit condo project with six sales completed. The five
properties in Riverside G@mty totaling $3.0 million consist of two duplexes, a home, a land development project

and a commercial building. There were ten properties in other California counties totaling $13.2 million and seven
properties outside of California totaling $2.4 milliadl net of SBA guarantees. By type of properties, there are 12
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SBA properties totaling $5.2 million and 18 construction related properties totaling $22.1 million, with the
remainder in other real estate loans. 8

Temecula Valley Bank was established in 89@&d operates 11 full service banking offices in California, in the
communities of Temecula, Murrieta, Corona, Carlsbad, El Cajon, Escondido, Fallbrook, Rancho Bernardo, San
Marcos, Solana Beach and Ontario.

Consummation of thprivate equity infusiotis subject to, completion of due diligence by the investors; (ii) the
negotiation of definitive documents and terms; and (iii) receipt of all requirecateguiand shareholder approvals

Less Green in Tennessee Valley

Green Bankshardsc., theholding canpany for GreenBanii Greeneville, TNis suspendinghe payment of
cash dividends to common shareholders in ordpréeerve capital levels

GreenBank with assets of $2.8 billion has 63 branches across East and Middle Tennessee, and one branch each in
Bristol, VA, and Hot Springs, NC. The bank reported net income of $5.6 million in the quarter ended March 31,
down from $8.2 million a year earlier, but up from a loss of $1.3 billion at the end of the year.

"Although we ardeginning to see small signEeconomic improvement in our markets, significahallenges
continue to lie ahead age move through this recession,” s&ién Puckett, chairman and CEO of Green
Bankshares.Given theongoing uncertainties in this environment, it is extremely impottantaintainour strong
capital levels'

At March 3L, nonrperforming asset®taled $12Imillion up from$76.8 million three months earliefThe increase
reflected continued weakness ietcomanys real estate acquisition and development segment tifahe

portfolio, which comprises approximately 12% of the total portfolio and, to a lesser degree, deterioration in the
commercial 34 family residential construction portfolio, which comprises approximately 6% of the loan portfolio

W(CI Files for Bankruptc y Reorganization

omebuilder WCI Communities Inc. and approximately 130 of its wholly owned subsidiaries filed for Chapter
11 bankruptcy auction in the U.S. Bankruptcy Court for the District of Delaware.

"The filing of our plan is a major milestone in W€Crestructuring events and our goal of emerging from chapter 11
in the third quarter of 2009," said David L. Fry, interim president and CEO. "Consistent with the decision made
earlier in the year, the company intends to continue to suspend all Flonddohibding new construction activities
indefinitely, pending market recovery. However, the company will continue to complete homes under construction
and will continue the ongoing maintenance of our communities and amenities operations."

W(Cl is a fully integrated homebuilding and real estate services company. It has operations in Florida, New York,
New Jersey, Connecticut, Virginia and Maryland. The company directly employs approximately 1,170 people, as
well as approximately 1,800 sales representativesd@pendent contractors.

Talbots Selling J. Jill; Closing 75 Stores

By: Sasha M Pardy

H ingham, MAbased Women's apparel retailer, The Talbots Inc. announced that San Frahasestprivate
equity giant, Golden Gate Capital, agreed to acquire the corsphnjill brand assets. Under affiliate Jill

Acquisitions, LLC, Golden Gate has agreed to pay $75 million for the division.

Golden Gate agreed to acquire 204 of the existing 279 J. Jill stores, which carry apparel targeted at women 35 plus.

Talbots saidt would retain and close, within the next 60 days, the remaining 75 stores. The typical J. Jill store is
3,800 square feet and located in a mall or lifestyle center.
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Under terms of the agreement, J. Jill will continue to be led by current presideatBeaunkett. Additionally,
employees located at J. Jill's Quincy, MA headquarters and Tilton, NH distribution facility, as well as those at
transferred store locations, will remain employed by Golden Gate. The transaction is scheduled to close by the
begnning of August.

Talbots acquired J. Jill in May 2006 for $24.05 per share (a total equity consideration of $517 million) and
proceeded to open 128 J. Jill stores in 2007 and 15 in 2008.

Over the last five years, Golden Gate has acquired 20-anatinéretail companies producing in excess of $3.5
billion in annual revenues. Its most w&tiown retail brand is Expressit acquired a 67% share in the brand from
Limited Stores in 2007 for nearly $550 million.

In addition to that action, Talbots alsadsé plans to streamline operations and reduce its corporate headcount. The
$150 million expense reduction program, will reduce corporate headcount across all locations by approximately
20%, including the elimination of open positions.

National Layoffs

Extra Space Storage Incin Salt Lake City, UT, has begun an immediate wdogvn of its development program.

As a result, the company expects to incur-tme charges of up to $23 million in the second quarter of 2009 and
severance costs of between apprately $1 million and $2 million. The company expects to spend between
approximately $50 million to $55 million on the completion of 18 remaining wholly owned development properties.
Construction of these properties is estimated to be completed by thquaitdr of 2010.

Harris Corp., an international communicatioasd information technology compaimyMelbourne, FL.announced
a number of costeductionactions across its business segments and @rperate headquartetsdid not identify
how manypeople would be laid off, but th@streduction initiatives arexpected to result in charges in the fourth
quarter offiscal 2009 that total $24 million to $28 million aade expected to result in annualized cost savings of
approximately $70 million t&75 million.

Local Closures & Layoffs

Closure
or No. Impact

Company Address Layoff Impacted Date
Valeant Pharmaceuticals
International One Enterprise, Aliso Viejo, CA layoff 16 6/30/09
Sierra Pacific Industries 2960 Carson Road, Camino, CA closure 21 6/19/09
Ethan Allen Interiors 14211 Monte Vista Ave., Chino, CA closure 202 12/31/2009
Sargent Fletcher, Inc dba
Cobham 9400 E. Flair Drive, El Monte, CA closure 68 6/25/09
HFS North America 41480 Boyce Road, Fremont, CA closure 160 6/30/09
O'Neil Product Development, Inc. 8 Mason, Irvine, CA layoff 61 6/30/09
U.S. Bank 3501 Jamboree Blvd., Newport Beach, CA layoff 37 6/19/09
Pentair Electronic Packaging 14100 Danielson St., Poway, CA layoff 35 6/30/09

9343 Tech Center Drive, Suite 20@&cBamento,
Informedrx, Inc CA closure 36 6/30/09
United Services Automobile
Association (USAA) 2241 Harvard St., Sacramento, CA closure 117 6/16/09
Post Street Renaissance Partners
dba Postrio 545 Post St., San Francisco, CA layoff 55 6/20/09
Xilinx, Inc. 2100 Logic Dive, San Jose, CA layoff 89 6/19/09

30800 Rancho Viejo Road, San Juan Capistra
Fluidmaster, Inc CA closure 25 6/26/09

Bishop Ranch 1, 6111 Bollinger Canyon Road
Audatex, a Solera Co. Suite 200, San Ramon, CA layoff 13 6/23/09
Lineage Power Holdings)nc 2841 Dow Ave., Tustin, CA layoff 84 6/30/09
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Progress Tank

XPAC

Graphic Packaging International
Jacobson Warehouse Co.

Aramark Facility Services Delta
Air Lines

Filene's Basement
Western Piece Dyers & Finishers

Boley Tool & Machine Works,
Inc.

BOMAG Americas, Inc.

Arnold Magnetic Technologies
Quad City Die Casting Co.
Solar Communications, Inc.

Orgill, Inc. Vandalia Distribution
Center

Zebra Technologies Corp.
Herbal Garden, Inc.

Clopay Building Products
Nypro Oregon Inc.

Fortis Plastics, LLC
FirstGroup America, Inc.
Greyhound Lines, Inc.
Gulfstream/General Dynamics
Battelle Memorial Institute
(CFS)

Blue Sky Oilfield Services, LLC
Houston Refining LP

UTLX Manufacturing, Inc.
Olympus America Inc.

kgb Operator Services Co.
Flint Hills Resources, LP
Richmond Foundry Co.

Alcoa - Texarkana

Carrier Corp.

Selkirk/Airmate

Wausau Paper

Clopay Building Products
Plymouth Tube Co.

Kmart

Jeld-Wen

Don Miller

402 E. Progress St., Arthur, IL

6409 W. Smithville Road, Bartonville, IL
120 25th Ave., Bellwood, IL

2309 W. Bloomington Road, Champaign, IL

O'Hare Terminal 3, Chicago, IL
1 N. State St.; 830 N. Michigan Ave., Chicago,
IL

2845 W. 48th Place, Chicago, IL

1044 Spring Bay Road, East Peoria, IL
2000 Kentville Road, Kwanee, IL

300 N. West St., Marengo, IL
3800 River Drive, Moline, IL
1120 Frontenac Road, Napervillg,

1410 Veterans Ave., Vandalia, IL

333 Corporate Woods Parkway, Vernon Hills,
27373 W. lllinois Rowt 176, Wauconda, IL
101 Miller Road, Russia, OH

4700 SW Research Way, Corvalis, OR
unknown, Brownsville, TX

3730 E. Overton Road, Dallas, TX

unknown, Dallas, TX

unknown, Dallas, TX

501W. Felix St., Suite 401, Fort Worth, TX
5751 Weatherford Hwy, Granbury, TX
12000 Lawndale St., Houston, TX
169230Id Beaumont Highway 90, Houston, T>
3131 W. Royal Lane, Irving, TX

5302 Avenue Q, Suite 6, Lubbock, TX
2400 N. Gradview Ave., Odessa, TX

126 Collins Road, Richmond, TX

300 Alumax Drive, Texarkana, TX

1700 E. Duncan St., Tyler, TX

206 Melwood, Winters, TX

1117 W. Washington St., Appleton, WI
320 10th Ave., Baldwin, WI

2056 Young St., EaStroy, WI

2201 Main St., Green Bay, WI

811 Factory St., Hawkins, WI

four locations, Madison, WI

closure
closure
closure
closure

closure

possible

closure
layoff

layoff

layoff

Temp.
closure
closure
closure

closure
layoff
closure
closure
closure
unknown
unknown
unknown
unknown

unknown
unknown
unknown
unknown
unknown
unknown
unknown
unknown
unknown
unknown
unknown
closure
closure
layoff
layoff
layoff
layoff

96
279
73
51

72

1,664
57

82
192

109
100
71

75
64
79

62
98
93
187
211

30
145
50
142
152
65
17
160
250
225
142
86
unknown
14

Watch List

7/9/2009
7/1/2009
8/27/2009
7/5/2009

7/20/2009

6/15/2009
7/6/2009

7/15/2009
7/13/2009

7/27/2009
7/12/2009
5/22/2009

7/17/2009
7/3/2009
7/31/2009
8/31/2009
11/30/2009
6/30/2®9
7/6/2009
7/6/2009
7/31/2009

7/1/2009
7/18/2009
7/13/2009
7/10/2009

7/1/2009
7/16/2009
6/17/2009

7/7/2009

7/5/2009
6/26/2009

7/3/2009

12/31/2009
8/31/2009
8/15/2009
7/30/2009
7/19/2009

immediately
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Watch List

Advertisement 11

Loan Maturities

The following $ a weekly feature from CoStar Group of commercial real estate properties on which the loans
backing the property are approaching their loan maturity date. The information is a valuable source of leads on
potential refinancing or property sale or servicingportunities. The information for these listings comes from
collateral and loan information filed as part of the loans inclusions in a commercial mortgaged backed securities
offerings.

Property Ending Maturity Note
Property Address Type Balance Date Rate
Three Fountains
Apartments 3364 Fountain Lane, Montgomery, AL Multifamily $7,040,000 10/11/2009 5.04%
Lembi Portfolio various, San Francisco, CA Multifamily ~ $26,747,000 11/11/2009 5.92%
1320-:1380 Lombard St., San Francisco,
13201380 Lombard CA Multifamily ~ $24,296,000 11/11/2009 5.92%
Lembi Portfolio various, San Francisco, CA Multifamily ~ $19,003,000 11/11/2009 5.92%
Lembi Portfolio various, San Francisco, CA Multifamily ~ $14,678,000 11/11/2009 5.92%
Lembi Portfolio various, San Francisco, CA Multifamily ~ $12,559,000 11/11/2009 5.92%
Lembi Portfolio various, San Francisco, CA Multifamily $8,631,000 11/11/2009 5.92%
1520 Gough 1520 Gough St., San Francisco, CA Multifamily $4,627,000 11/11/2009 5.92%
124 Mason 124 Mason St., San Francisco, CA Multifamily $2,808,000 11/11/2009 5.92%
500 Bartlett 500506 Bartlett St., San Francisco, CA Multifamily $526,000 11/11/2009 5.92%
2683 St. John's Bluff Road, Jacksonville
Park East Plaza FL Retail $3,663,343 11/11/2009 5.31%
Palatka Oaks Apartments 200 Collge Road, Palatka, FL Multifamily $1,600,000 9/11/2009 5.21%
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