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For Those with Money, You Won't Find a Better Time to Be a Buyer 
lthough the future of commercial real estate remains murky, current operating conditions are crystal clear: 

There is very limited capital, extremely tighter underwriting, shrinking net operating incomes, shrinking space 

demand and declining property values. For companies today, that means leaner and more efficient operations and 

more focus on tenant retention rather than tenant attraction. 

 

The bigger question may be how long will these current conditions  remain in effect. And while they are far different 

than what conditions were just three years ago, the smart money is starting to act as if it expects the current 

operating environment will be in effect for some time and is starting to look for opportunities that match the times. 

 

This is the assessment of a wide variety of CoStar Group customers and readers we contacted about what they 

expect the flip side of the current recession to look like. Last week in Part I of this news story, readers said that, 

despite some signs of overall economic stability, commercial real estate is still reeling from the effects of the credit 

crunch while trying to avoid the recession's knockout punches. At the same time, they know the cycle will 

eventually turn  will eventually come to an end.. 

 

"We probably have already experienced the worst, but our economy is still falling, albeit at a slower pace. Several 

leading indicators suggest that we will likely bottom out before the end of this year," said Tim Wang, Ph.D. and 

senior investment strategist for ING Clarion in New York. "Nonetheless, investors should keep in mind that the 

economy declining at a slower rate is a lot different from actually beginning to expand. The recovery process could 

be less robust and take longer than expected." 

 

"We believe that there will be more distressed assets coming to the market over the next 12 to 18 months," Wang 

said. "Investors with cash can cherry pick the best assets in the most desirable markets. Preferred equity, mezz debt, 

super senior CMBS, and loan-to-own are also attractive investments during this period." 

 

Paul J. Ruff, president of Triumph Real Estate Corp. in Englewood, CO, agreed that there are very early indications 

that an end of the recession may be in sight -- somewhere in the next several months. 

 

A 

 

CoStar Group, Inc.  
 

mailto:mheschmeyer@costar.com


Watch List 

CoStar Group, Inc. (June 21-27, 2009)                                Copyright © 2009 CoStar Realty Information, Inc. All rights reserved. 

2 
"That doesn't mean the end is next month, but it might mean a continuation of reductions in job losses through the 

next two or three quarters, which will offer some hope but won't put a lot of money back in consumer's hands," Ruff 

said. "A return to growth is another story, because inflation and rising interest rates resulting from the stimulus is a 

real threat, and that will hold down spending and hiring. So the economy could very well flat-line or grow 

anemically for quite some time after the 'end' of the recession." 

 

"That all being said, we will be seeking and making worthwhile real estate investments, with an emphasis on low 

cost basis, low or no leverage, and a lot of patience," Ruff said. "It would not be prudent to expect any quick 

turnarounds in value in the commercial markets, so conservative underwriting and forecasting will drive deals. We 

will buy office, industrial, retail or multifamily properties or whole loans backed by those types, and are anticipating 

the need to close quickly with cash." 

 

"What does all of this mean going forward," asked Joe Farr, Asset Manager for BGK Group in Santa Fe, NM; a 

question he then answered. "In my opinion, there will be a continuation of what everyone in the business now 

recognizes as the norm. First, lenders want more equity in the deals (whether it's a new loan or a refi). Second, 

prices have already dropped in most markets to the point where a lot of properties are under water or close to it, 

which will continue that downward pressure on prices because lenders will be taking back more properties and 

selling them at a discount to get them off their books and owners will be selling them at a discount to avoid going 

back to investors to raise additional capital for a ref," 

 

"We'll get through it, but it's going to take some time," Farr added. "I personally think it's too early to start any 

buying on a large scale, and you're going to need a lot of cash to make anything happen. The disconnect between 

what sellers want and what buyers are willing to pay is clearly pointed out by looking at sales volumes around the 

countryðanemic compared to any "normal" year. I don't see anything that's likely to change that any time soon." 

 

Because of the pricing disconnect between buyers and sellers, many in the industry are mining the books of lenders 

looking for nonperforming loans, foreclosed properties and pending loan maturities as a place to extract current 

opportunities. 

All Eyes on Loans 

Of course, the next big event on the horizon that all of us in the commercial real estate industry are holding our 

collective breath in anticipation of is the pending maturity of billions of dollars in commercial debt obligations. With 

falling NOIs and corresponding lower asset values, owners will be hard pressed to refinance and retain ownership of 

their assets throughout the next 12 to 24 months. As banks begin/continue to foreclose on commercial buildings, 

many of these institutions will be forced to make hard decisions about their move forward strategy for these assets. 

As the economy begins to recover, well capitalized buyers will have many assets to choose from, both distressed and 

non-distressed, since, as we've heard so many times recently, if you have money, you won't find a better time to be a 

buyer. 

Steve Hussey, Managing Director of Hyperion Asset Services in Chicago, IL 

 

Based on conversations and business meetings, banks are getting into the commercial real estate business. If a 

workout cannot be accomplished on a default, banks will foreclose. However, once the property is taken back, I am 

finding very little opposition to a bank driven turnaround, or a sale offered at, or near the previous deed amount. 

Trent Siskron, Associate Investment Brokerage Services at NAI Houston in Houston, TX 

 

REO (real estate owned) opportunities are rising. It will be similar to the RTC days. People chasing notes are the 

first wave of investors stepping in. Purchasing notes have advantages but some serious disadvantages. What needs to 

happen is the foreclosures to happen expediently with the understanding that lenders are going to off load the 

properties just as fast. 

Nicholas L. Miner, CCIM, Associate Broker at Eagle Commercial Realty Services in Phoenix, AZ 

 

No investor is going to accept the prices that banks are trying to dispose of their assets because equity is expensive 

and the rules of the game are still changing. Immediate opportunities will continue to be those where investors are 

buying the notes at less than par (if the banks get rid of them at that price) with the expectation that these troubled 

loans are really REO opportunities. 
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John J. Tilley, Director of Real Estate at Jacmar Builders in Alhambra, CA 

 

What is evident is that the looming commercial loan maturity crisis and the eventual solution for the disposal of 

commercial loan securities may create very attractive acquisition opportunities at potentially large discounts. Since 

the solution has not been finally scripted, investors should have multiple strategies in mind and be ready to act when 

it has become abundantly clear how the resolution will take place. 

John T. Fenoglio, Senior Vice President of Grandbridge Real Estate Capital in Houston 

 

The other aspect of the future of most immediate concern to CoStar readers was the transformation in thinking and 

operations that companies must consider going forward. 

Industry Restructuring 

CMBS/Commercial lenders and their servicing agents are going to be drinking from a fire hose shortly as we are 

seeing an increasingly large waive of troubled assets enter foreclosure. We feel that for the next 18 to 24 months, we 

are in for a rough ride downward as lenders continue to foreclose these troubled assets and more importantly sell 

them off at very low price-per-square-foot prices. Owners need to position themselves as best they can to compete 

with the REO product in terms of rental rates and concessions; which if they are underwater is going to be tough to 

do. The flip side is that if you have ready cash you will be able to pick up some incredible real estate at unheard of 

prices. 

Thomas D. Kuffler, President of Civic Asset Management Inc. in Phoenix 

 

I think the commercial real estate industry as a whole will shift from transaction oriented to management oriented. 

Returns from commercial real estate are made up of income from cash flows (NOI) and appreciation; traditionally 

70% from cash flows and 30% from appreciation. The past five years or so have seen the majority of returns stem 

from appreciation due to cap rate compression not NOI growth. Now that cap rates are headed back up and probably 

will not return to historic lows in the next five years, returns have shifted back to cash flows as the main source. 

Real estate companies that have a core management focus will be well poised to assist property owners as they seek 

ways to increase their NOI by filling vacancies, increasing rents and reducing operating costs. Traditional 

transaction brokerage companies will survive, but on much less volume. Further, companies that can show a strong 

track record of management, leasing and disposition work will be well suited to partner with lenders who are forced 

to hire "work-out" firms to help delinquent sponsors that lack these basic skills. 

Marty Busekrus, CCIM, NAI - Rauch Weaver Norfleet Kurtz & Co. in Fort Lauderdale, FL 

 

The real estate industry is not in transition from one cycle to the next, it is undergoing a major transformation that 

requires new strategies, new business models, new business practices and new systems. There are many positive 

long term trends and opportunities, however, getting there requires vision, leadership, capital and a knowledge- and 

customer-centric focus. Some of the areas of opportunity include, but are not limited to: energy; waste management; 

healthcare; data storage; government; R&D; trade; pharmaceuticals; corporate campuses; defense and security; high 

tech; green industries; FIRE; back office services; and infrastructure. 

Chris Lee, President of CEL & Associates Inc. in Los Angeles, CA 

 

I think that companies will have to become leaner and more efficient. It's a well known fact that many large 

brokerages have not only let go their lower performing sales people, but more importantly a lot of the staff that 

supported those people. There had already been some mergers in the business and I'd bet there will likely be some 

more. The opportunities coming out of the recession will in part be related to the accumulated market knowledge 

and more and stronger relationships that the survivors gained in the downtime, which only full-time immersion in 

the business can provide. Bad times can be a great opportunity to sharpen skills, take courses, clear your desk and 

your mind, refine marketing tools and techniques, and allow time to plan new strategies and tactics, some longer 

range planning than we are usually able to do during the busy times. 

Mark Beaudry, President of Beaudry Commercial Real Estate in Stamford, CT 

 

In terms of positioning for recovery, I know a lot of us are still counting our fingers and toes and hoping we can get 

some deals done in 2009. In terms of what is looking up, the big issue I see today is people making hard decisions to 

cut muscle (the fat has long since been cut), and not knowing when/where that muscle will be necessary in the 
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future. I also think the emergence of boutiques from all of those who have gone out to start their own firms will be 

interesting. Some will be very creative/successful doing interesting things. 

Nick Barquin, Senior Director of GVA Advantis in New York 

 

I'm most optimistic in office leasing. There is always a need, and the number of businesses in New York City far 

outweigh retail operators and landlords. During the next two to three years, I do believe that companies that are 

faring well, comparatively, are going to be able to take advantage of the drastic cuts in office rents, and increases in 

landlord incentives. Over the next 12 months, I believe landlords are going to realize that anything resembling the 

$200/PSF era of the 2006/2007 leasing bubble will not be able to compete in the new economy. The supply and 

demand rules are in complete effect, and with supply at its current levels landlords are going to have to adjust. If 

they aren't able to adjust (because of their break-even point) they are probably going to be in distress. Which then 

brings us back to bank foreclosures, and the need for everyone to face reality. 

Christopher Okada, President of Okada & Co. in New York 

 

There will certainly be pain to endure on the part of landlords, as many markets have seen rental rates start to soften 

and concessions have increased significantly. As loans mature and landlords look to restructure or renew their debt, 

many will face difficulties with higher vacancy rates and stagnant (if not decreased) base rental rates on their rent 

rolls. It seems that those companies with financial strength and long term perspectives would be wise to negotiate 

(or renegotiate) long term leases right now for those corporate locations that are deemed to be stable in the coming 

years. The company with long range strategic planning and the ability to make decisions will create tremendous 

value in the coming years as a result of transactions with excellent economics right now. With that being said, for 

branches or offices with uncertain futures, it makes sense to negotiate short term renewals while ensuring for 

maximum protection and flexibility in the lease document. 

Bradley D. Larson, Senior Account Executive at Partners National Real Estate Group in Dallas, TX 

Advertisement 
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PwC Survey Sees No Turnaround  'til 2011, Steep Value Declines 

he majority of the commercial real estate industry is expected to remain in recession through 2011, according to 

the quarterly findings of PricewaterhouseCoopers' Korpacz Real Estate Investor Survey. While a recovery is 

expected to start to materialize in the office and retail sectors in 2011, it will not dominate these sectors until 2012. 

In the warehouse and multifamily sectors, a more pronounced recovery is expected to materialize in 2011. 

 

Real estate owners and investors are expecting further declines in commercial property values during the next 12 

months as tenant demand weakens, rental rates decline and overall cap rates rise, according to the 

PricewaterhouseCoopers survey. And some of these declines could be steep. In addition, with buyers and sellers in a 

stalemate, loan default rates and distressed sales are expected to rise, which some investors fear will lead to a market 

overcorrection, erroneously driving down values and undervaluing many commercial properties. 

 

Overall, surveyed investors anticipate a further 10% average loss in value across all commercial property sectors and 

geographies. Among the four largest sectors, surveyed investors expect: 

 

Å A 7% average decline in apartment values, 

Å An 8.5% average decline in regional malls, 

Å An 8.2% decline in warehouse, and 

Å An 11.4% average decline in national central business district (CBD) office values (close to a 12% average 

decline in suburban office assets). 

 

Though survey responses indicate that the office sector is expected to see the steepest decline in value over the next 

12 months, there are regional differences. Investors expect the biggest office market declines in Dallas (17%), San 

Diego (16%), Atlanta (13.5%), and Houston (12.5%). In contrast, they expect the office markets of San Francisco, 

Boston and Washington, DC to see below-average declines. 

 

Limited debt options remain a major problem for investors looking to acquire assets or to refinance existing 

properties, according to investors surveyed. Buyers with capital and/or access to debt said they are ready to take 

advantage of distressed deals, but they are not willing to pay for empty space and speculation. In addition, they said 

that sellers have not yet fully adjusted their asking prices to reflect significant changes in market conditions and 

lending restrictions. 

 

"The sales market is simply stalled and remains in a state of flux because neither buyers nor sellers know exactly 

where pricing is right now," said Susan Smith, director, real estate advisory practice, PricewaterhouseCoopers. 

"Investors are concerned that the industry is basing values on distressed sales which will ultimately reset the market 

too low. This makes for great buying opportunities, but there are limited debt options and a bid/ask pricing gap. It is 

a very difficult cycle for investors to be in and one of the most challenging cycles for them to get out of." 

 

As loan default rates accelerate, the amount of troubled loans on commercial real estate properties is expected to rise 

rapidly for the nation's banks, with small and midsized banks particularly vulnerable if they have large commercial 

real estate portfolios. 

 

"Troubled assets continue to accumulate on bank balance sheets, and the markets will not begin to recover until 

those assets are dealt with," said John Garvey, U.S. leader, Financial Services Advisory and U.S. Banking and 

Capital Markets, PricewaterhouseCoopers in a report issued last month entitled Stabilizing and reviving the financial 

system: Employing guarantee structures, "bad banks," and other mechanisms to combat the financial crisis. 

"Government can lead the efforts to remove assets from bank balance sheets, but history shows that private investors 

must ultimately purchase most of those assets to avoid a long 'run-off' period." 

Foreign Investors See Turnaround a Year from Now, but Activity 

Will Pick Up This Year  
oreign real estate investors say they expect to see a recovery in the U.S. real estate market by the end of the 

second quarter of 2010, according to the results of a survey by the Association of Foreign Investors in Real 

T 

F 



Watch List 

CoStar Group, Inc. (June 21-27, 2009)                                Copyright © 2009 CoStar Realty Information, Inc. All rights reserved. 

6 
Estate (AFIRE). 

 

Respondents projected their investments for the remainder of 2009 will substantially out-strip investments 

completed year-to-date. On the debt side, survey respondents say they expect to invest three times more than current 

investment levels year-to-date; equity investors expect they will place seven times more than current year-to-date 

investments. Overall, three quarters of the survey respondents had not yet invested in 2009; however, more than 

two-thirds of them plan to invest some debt or equity in U.S. real estate before the end of the year. 

 

Survey respondents continue to be optimistic in their investment projections. Thirty-one percent said they were more 

optimistic than at the beginning of the year; 16% said they were more pessimistic; and 53% said they felt about the 

same as at the beginning of the year. 

 

Twice as many respondents named Washington as their city of choice over second-place New York and third place 

San Francisco. Boston, which has not appeared among investors' top five cities since 2001, was selected as the 

fourth city and Los Angeles, fifth. 

 

Survey respondents also said that the office sector would recover first, followed by the multifamily and industrial 

sectors. This is a shift in investor perception from the results of 17th annual survey at the start of this year in which 

investors expressed an interest for multifamily over office buildings as the preferred property type for their real 

estate investment dollars. 

 

Completed in the past month among the association's nearly 200 members, the survey was conducted by The James 

A. Graaskamp Center for Real Estate, University of Wisconsin ï Madison. 

Hotel Performance Near Bottom; Getting a Little Less Painful 
KF Hospitality Research estimates that hotel revenue per available room (RevPAR) will reach its cyclical low 

point in the third quarter of 2009, according to its June 2009 edition of Hotel Horizons. This will bring to a close 

the escalating trend of declines in RevPAR that began in the third quarter of 2008, according to Smith Travel 

Research. 

 

As unemployment goes up, lodging demand goes down. Based on the latest employment forecasts, the new 

expectation is for RevPAR to decline 17.5% in 2009, followed by another 3.5% decline in 2010. 

 

"The good news is that the bottom of the current cycle for the U.S. hotel industry is soon to arrive. The bad news is 

that 2009 will be the weakest year on record for the domestic lodging industry, and 2010 is going to be 

disappointing as well. Accordingly, industry participants need to calibrate their expectations when analyzing lodging 

performance measurements," said R. Mark Woodworth, president of PKF Hospitality Research. "If you are 

wondering when we'll start to see actual growth in RevPAR, then you'll have to wait until 2011. However, if you 

want to know when the operating environment is going to get a little less painful, that's happening right now." 

 

"We have identified the turning points and inflection points on the current business cycle. Knowing these milestones 

allows hotel owners and operators to properly prepare their operating and capital budgets, as well as investment 

strategies, for the remainder of 2009 and the years to come," said Woodworth. "Given where we are at in the cycle, 

turning points denote the bottoming out of a measure, while inflection points mark when the important indicators 

exhibit positive growth. Accordingly, all the major lodging statistics turn in 2009, but occupancy won't begin to 

inflect until 2010, and ADR will not exhibit growth until 2011." 

 

Given the forecast 17.5% decline in RevPAR for 2009, PKF-HR is projecting total hotel revenues to decrease 16% 

for the year. U.S. hotel managers, as they have in the past, will cut costs by 7.5%, but that will not be enough to 

avoid a decline in the typical hotel's net operating income. PKF-HR is forecasting that the typical U.S. hotel will 

suffer a 37.8% decline in NOI in 2009 and an additional 9.2% in 2010. 

 

While the cumulative declines in revenue and profits during the current industry recession exceed those of previous 

industry downturns, the magnitude of forecast recovery could be exceptionally robust. In 2011 and 2012, PKF-HR 

forecasts that RevPAR will increase on an average annual basis of 9.2%, while profits will rise at a 17.8% pace. 

P 
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"If you are an owner, investor, or lender that can weather this year and next, the return to prosperity should be strong 

and quick," Woodworth observed. 

Receivers Appointed To Break Up Rubicon America Trust 
oluntary administrators have been appointed to Rubicon Asset Management Ltd., the responsible entity for 

three Australian listed property trusts, including Rubicon America Trust and two others holding properties in 

Europe and Japan. The action is akin to having receivers appointed to restructure operations. 

 

Grant Thornton's Paul Billingham and Michael Owen have been appointed as voluntary administrators. 

 

"We are currently assessing the financial position of RAML and will shortly convene a meeting of the company's 

creditors," Billingham said. "We expect to be working with the directors, creditors and regulators over coming 

weeks to devise an appropriate solution." 

 

Last March, Rubicon Asset Management decided to liquidate the Rubicon America. At year-end 2008, RAT owned 

a portfolio of 18 U.S. office properties valued at $641.9 million. 

 

That liquidation will now fall to Billingham and Owen. 

 

The Australian entities have plagued by a dramatic reduction in property asset valuations, the inability to refinance 

debt and massive losses last year. The trusts were part of the defunct Allco Finance Group, which collapsed under 

the weight of $1 billion of debt in January. 

 

Lasat month, Kaufman & Jacobs LLC terminated its deal to acquire four of Rubicon America Trust's GSA II real 

estate properties: Robert Duncan Plaza in Portland, OR; Beacon Station in Miami, FL; 1970 E. Parham Road in 

Richmond, VA; and 2600 Lord Baltimore Drive in Baltimore, MD. The properties contain about 680,000 square feet 

and Rubicon valued them at $175 million. The sale was conditional upon the completion of due diligence and 

assumption of the $113.1 million of senior debt. 

Sunrise Senior Living Loses More Assignments 
CP has terminated its management agreements on 15 of its communities operated by Sunrise Senior Living Inc. 

effective Oct. 1. The Long Beach, CA-based REIT cited Sunrise's failure to achieve certain performance 

thresholds. 

 

The termination of the agreements does not require the payment of a termination fee by HCP or its tenant. HCP 

expects to transition these facilities to new operators during the second half of 2009, reducing the Sunrise-managed 

properties in its portfolio to 75 communities from the original 101 communities HCP acquired in the 2006 CNL 

Retirement Properties Inc. transaction. 

 

"This transaction highlights the most recent example of HCP's active approach to asset management as we continue 

to find ways in this challenging environment to unlock value in our portfolio. Discussions with new senior housing 

operators for the 15 communities are at an advanced stage and we look forward to closing these transactions in the 

near future," said Jay Flaherty, HCP chairman and CEO. 

 

Last December, HCP undertook a similar action with Sunrise turning over 11 communities to a new operator. 

Emigrant Bank's Commercial Book Leads to Downgrade 
itch Ratings downgraded the long-term issuer default ratings of Emigrant Bancorp Inc. to 'B-'. In addition, 

Emigrant's subsidiary Emigrant Bank's long-term and short-term issuer default ratings were downgraded to 'B' 

and 'B', respectively. Fitch also assigned a negative outlook. 

 

V 
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Fitch's rating action reflects significant degradation of asset quality metrics over the last six months. Using the latest 

regulatory report filed with the Federal Reserve Bank, nonperforming assets represent 11.3% of loans and other real 

estate on March 31. Previously, delinquencies had been focused on the residential loan book. Of more concern, Fitch 

said, is the deterioration in Emigrant's commercial book, which Fitch said will likely lead to sharply higher charge-

offs than historical experience. This will place renewed pressure on the capital position. While the level of loan loss 

reserves on March 31, 2009 has shown improvement. 

 

Emigrant Bank, a New York City based bank with $13.5 billion in assets reported $741 million of nonperforming 

loans as of March 31. Of those, $85.2 million were commercial income producing properties. 

Comptroller Orders an Indiana and California Bank To Boost 

Capital 
alifornia National Bank in Los Angeles has entered into a consent order with U.S. Office of the Comptroller of 

the Currency. The order requires California National to come up with a plan to boost its minimum capital by 

Sept. 30. If the plan is not acceptable, then the bank has 30 days to come up with a disposition plan. 

 

The bank is also required to revise how its policies and procedures for maintaining an adequate allowance for loan 

losses and its liquidity policy to establish appropriate risk limits. 

 

As of March 31, California National Bank had assets of $6.5 billion. Of those assets, $246 million were considered 

nonperforming. The commercial real estate portion of the bad assets had grown to $24.6 million in nonperforming 

loans and $6.5 million in foreclosed commercial property holdings. 

 

Separately, Integra Bank, an Evansville, IN-based subsidiary of Integra Bank Corp., entered into a formal written 

agreement with the U.S. Office of the Comptroller. The agreement requires the bank to: 

 

Å Develop and implement a staffing plan for the loan work-out department, 

Å Adopt, implement and adhere to a written program to reduce criticized assets, 

Å Conduct robust guarantor analyses for certain commercial and industrial loans and commercial real estate 

loans, 

Å Enhance the loan management information system to allow for split classifications for portions of single 

credits, 

Å Establish a process to identify and correct the root causes of untimely identification of problem credits by 

relationship managers, and 

Å Revise and maintain a comprehensive liquidity risk management program which assesses the bank's current 

and projected funding needs. 

 

Integra Bank with $3.5 billion in assets reported $209 million in nonperforming assets, of which $42.5 million were 

for commercial income producing properties. 

South Carolina Bank Agrees for Need for Capital Boost 
irst National Bancshares Inc., the bank holding company for First National Bank of the South in Spartanburg, 

SC, entered into a written agreement with the Federal Reserve Bank of Richmond. The agreement spells out 

ways to preserve capital and inject more capital. 

 

First National Bancshares posted a loss of $1.36 million for the quarter ended March 31. That was on top of a $43 

loss in the fourth quarter of 2008. 

 

"Actions to increase deposits, trim expenses, and reduce non-performing assets are continuing to take hold at First 

National Bancshares. We are moving forward cautiously because of today's troubling atmosphere of economic 

uncertainty and sector deficiencies in the banking industry," said Jerry Calvert, First National Bancshares president 

and CEO, in the company's first quarter report. 

 

C 

F 



Watch List 

CoStar Group, Inc. (June 21-27, 2009)                                Copyright © 2009 CoStar Realty Information, Inc. All rights reserved. 

9 
First National Bank of the South with $834 million in assets has 13 full-service branches in five South Carolina 

counties. Total nonperforming assets were $74.3 million as of March 31, of which $16.3 million were commercial 

income producing properties. 

Advertisement 

 

Lease Cancellations: GM Cancelling 41 Corporate Leases 
 

General Motors has presented its request to cancel 41 leases across the country to the U.S. Bankruptcy Court. 

Among the leases asked to be cancelled is the automakers 120,000-square-foot lease with Boston Properties at 153 

E. 53rd St. in New York City. That lease wasn't set to expire until the end of 2019. 

 

Company Leased Address Landlord  

Original 

Lease 

Exp. 

General Motors 600 Corporate Pkwy, Hoover, AL Daniel Meadow Brook 600 Partnership 7/31/2009 

General Motors 11201 N. Tatum Blvd., Phoenix, AZ 

HUB Properties Trust c/o REIT 

Management & Research LLC 12/31/2012 

General Motors 350 Marine Pkwy, Redwood City, CA Pollock Financial Group 11/14/2009 

General Motors; 

Subtenant: MB600 475 Brannan St., San Francisco, CA Platinum Technology Inc. 4/1/2010 

General Motors 

2010 Crow Canyon Place, San Ramon, 

CA Legacy III SR Crow Canyon LLC 9/30/2009 

General Motors 3050 Lomita Blvd., Torrance, CA Lomita Partners II LLC 12/31/2010 

General Motors 

3300 Industrial Blvd., West Sacramento, 

CA R&M Diodati Family LP 10/31/2010 

General Motors 4750 Kingston St., Denver, CO Environmental Testing Corp. 12/31/2009 

General Motors 8055 E. Tufts Avenue Pkwy, Denver, CO BRCP Stanford Place LLC 11/30/2010 
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General Motors; 

Subtenant: National 

Waterworks Inc. 1910 38th St., Denver, CO Swig, Weiler & Arnow Management Co. 12/31/2009 

General Motors 2700 N. University Dr., Coral Springs, FL University Centre West III Ltd. 3/31/2011 

General Motors; 

Subtenant: GMAC 3030 N. Rocky Point Drive, Tampa, FL Realty Associates Iowa Corp. 12/31/2012 

General Motors 2701 Enterprise Drive, Anderson, IN Flagship Enterprise Center Inc. 3/31/2012 

General Motors 5975 Castle Creek Pkwy, Indianapolis, IN Castle Creek Investment Group LLC 11/30/2012 

General Motors 10800 Farley, Overland Park, KS UCM/SREP - Corporate Woods LLC 9/30/2009 

General Motors 4350 Brownsboro Road, Lewisville, KY 

Summit I Partners, Ltd. c/o Corporate 

Realty Services, Inc. 8/31/2012 

General Motors 100 Foxborough Blvd., Foxborough, MA 

100/200 Foxborough Blvd. Realty Trust 

c/o CB Richard Ellis N E Partners 7/31/2010 

General Motors; 

Subtenant: GMAC  20251 Century Blvd., Germantown, MD BP 270, LLC c/o Matan Realty, LLP 9/30/2011 

General Motors 900 N. Squirrel Road, Auburn Hills, MI GMAC, LLC 3/31/2012 

General Motors 

4660 S. Hagadorn Road, East Lansing, 

MI  Hannah Technology & Research Center 5/31/2012 

General Motors 

3033 Orchard Vista Drive SE, Grand 

Rapids, MI Orchard Vista Properties LLC 11/30/2013 

General Motors 

8400 Normandale Lake Blvd., 

Bloomington, MN 

Teachers Insurance and Annuity 

Association of America c/o United 

Properties LLC 3/31/2011 

General Motors 11006 Rushmore Drive, Charlotte, NC 

Hall Building, LLC c/o c/o The Bissell 

Cos. 1/31/2012 

General Motors 5510 Six Forks Road, Raleigh, NC 

Center XXXIII, LLC c/o Highwoods 

Properties 7/31/2009 

General Motors 6 Campus Drive, Parsippany, NJ 

Maple 6 Campus, LLC c/o Mack-Cali 

Realty Corp. 7/31/2014 

General Motors 34 Norton St., Honeoye Falls, NY RL Norton, LLC 2/28/2010 

General Motors 153 E. 53rd St., New York, NY 

BP/CG Center I, LLC c/o Boston 

Properties 12/31/2019 

General Motors 155 Tri-County Pkwy., Cincinnati, OH OKD Four, Ltd. 4/30/2013 

General Motors 202 Montrose West Blvd., Copley, OH Crystal Pointe, Ltd. 6/30/2009 

General Motors 1911 Indianwood Circle, Maumee, OH 

Home Builders Association of Greater 

Toledo, Inc. 11/30/2009 

General Motors 8009 E. Market St., Warren, OH Lewis Land, Ltd. 6/30/2012 

General Motors 

3104 Unionville Drive, Cranberry 

Township, PA 

Kessinger/Hunter & Co., as agent for 

Cranberry Business Park 7/31/2013 

General Motors 100 State St., Erie, PA The Prischack Family Ptp. 5/14/2011 

General Motors 851 Duportail Road, Wayne, PA 851 Duportail LP 4/30/2010 

General Motors; 

Subtenant: GMAC 

300 Executive Center Drive, Greenville, 

SC OZRE Greenville LLC 10/31/2012 

General Motors; 

Subtenant: GMAC 501 Corporate Drive, Franklin, TN Boyle Cool Springs JV 7/31/2010 

General Motors 

10800 Midlothian Turnpike, Richmond, 

VA GMAC, LLC 9/30/2009 

General Motors 300 N. Corporate Drive, Brookfield, WI 

CORE Realty Holdings Management, Inc. 

fbo Brookfield Lakes Tenants in Common 5/31/2012 

General Motors 

5601 Grande Market Drive, Crand Chute, 

WI Grande Market 5601 3/31/2012 

General Motors 1600 Aspen Commons, Middleton, WI 

Greenway Office Center LLC c/o T. Wall 

Properties LLC 5/14/2013 

General Motors 400-D Prestige Park, Scott Depot, WV Keniman Belcher 7/31/2009 

 

iStar Financial Inc. has entered into a lease termination agreement with Brookfield Properties, its landlord, 

regarding a long-term lease for its headquarters at 1114 Avenue of the Americas on the 39th Floor New York. Under 
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the settlement, iStar agreed to pay a $42 million settlement payment over the next six months. The lease had been 

set to expire in February 2021. 

Eddie Bauer Files Bankruptcy 
By: Sasha M Pardy 

ddie Bauer, outdoor apparel and accessories retailer with a rich, 89-year history and 371 stores in the U.S. and 

Canada, filed bankruptcy on June 17 at both U.S. and Canadian courts. The company listed approximately $476 

million in assets and $427 million in liabilities in the filing. 

 

Simultaneously, Eddie Bauer said a purchase agreement was reached with CCMP Capital Advisors to buy the 

company's assets at bankruptcy auction for $202 million. CCMP's current retail investments include Cabela's, Guitar 

Center, 1-800-flowers.com, Quiznos, Pinnacle Foods and Crosstown Traders. The company pledged to keep the 

"majority" of Eddie Bauer's stores open and retain the majority of its employees. The deal, which is subject to 

bankruptcy court approval and open to competitive bidders, was expected to take place within 60 days of the filing 

 

Additionally, the company secured a $90 million debtor-in-possession facility from Bank of America, GE Capital 

and CIT Group to fund its continuing operations during bankruptcy proceedings. 

 

The company cited its current debt load, doubts about its ability to continue getting merchandise from vendors due 

to its current financial position, and a lack of liquidity to fund future operations as the primary issues leading to its 

bankruptcy. 

 

According to its most recent annual report, Eddie Bauer's comparable store sales declined by 1.8% during 2008, 

while its total revenues were $1.02 billion. The company's full price retail stores generated $444 million (46%) of 

that, while its outlet stores generated $253 million (26%) of the total. The company reported a net loss of $165.5 

million for 2008, which followed net losses of $101.7 million in 2007 and $212 million in 2006. 

 

The majority of Eddie Bauer's stores are about 5,500 square feet and in regional malls and lifestyle centers in 

metropolitan areas. Additionally, the company operates outlet stores. 

 

For distribution, Eddie Bauer operates a 2.2-million-square-foot facility in Groveport, OH, that serves its U.S. 

merchandise sales. 

Local Closures & Layoffs 
 

Company Address 

Closure 

or 

Layoff  

No. 

Impacted 

Impact 

Date 

CNH 1930 Des Moines Ave., Burlington, IA layoff 150 7/2/2009 

Progress Tank 402 E. Progress St., Arthur, IL closure 96 7/9/2009 

XPAC 6403-09 W. Smithville Road, Bartonville, IL closure 279 7/1/2009 

Graphic Packaging 

International  120 25th Ave., Bellwood, IL closure 73 8/27/2009 

Jacobson Warehouse Company 2309 W. Bloomington Road, Champaign, IL closure 51 7/5/2009 

ARAMARK Facility Services 

(Delta Air Lines) O'Hare Terminal 3, Chicago, IL closure 72 7/20/2009 

Filene's Basement 

1 N. State St.; 830 N. Michigan Ave., Chicago, 

IL  

possible 

closure 157 6/15/2009 

Western Piece Dyers & 

Finishers 2845 W. 48th Place, Chicago, IL layoff 57 7/6/2009 

Boley Tool & Machine Works 

Inc. 1044 Spring Bay Road, East Peoria, IL layoff 82 7/15/2009 

BOMAG Americas Inc. 2000 Kentville Road, Kewanee, IL layoff 192 7/13/2009 

Quad City Die Casting 3800 River Drive, Moline, IL closure 100 7/12/2009 

E 
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Company 

Solar Communications Inc. 1120 Frontenac Road, Naperville, IL closure 71 immediately 

Orgill Inc. Vandalia 

Distrib ution Center 1410 Veterans Ave., Vandalia, IL closure 75 7/17/2009 

Zebra Technologies Corp. 333 Corporate Woods Parkway, Vernon Hills, IL layoff 64 7/3/2009 

Herbal Garden Inc. 27373 West Illinois Route 176, Wauconda, IL closure 79 7/31/2009 

Jasper Group 4 S. Park Ave., Batesville, IN closure 110 8/2/2009 

Columbus Components Group 

LLC  2050 15th St., Columbus, IN closure 215 7/31/2009 

Harsco Metals 3236 Watling St., East Chicago, IN closure 92 7/31/2009 

Philips Products 3221 Magnum Drive, Elkhart, IN closure 249 8/5/2009 

NAL Worldwide LLC  5001 US Hwy 30 W, Fort Wayne, IN closure 70 12/1/2009 

Thermo Fisher Scientific 

7998 Georgetown Road, Suite 1000, 

Indianapolis, IN closure 114 12/31/2009 

Apria Healthcare 7353 Company Drive, Indianapolis, IN layoff 11 7/22/2009 

Girtz Industries Inc.  5262 NE Shafer Drive, Monticello, IN layoff 60 8/10/2009 

Contech 5 Arnolt Drive, Pierceton, IN layoff 59 7/8/2009 

Meridian Automotive Systems 501 Northridge Drive, Shelbyville, IN layoff 198 6/1/2009 

St. Joseph Memorial Hospital 923 Carroll Ave., Larned, KS unknown 70 8/15/2009 

InterCall  9601 Legler Road, Lenexa, KS unknown 187 8/9/2009 

Cessna One Cessna Blvd, Wichita, KS layoff 850 8/19/2009 

Appalachian Fuels LLC. 1500 N. Big Run Road, Ashland, KY unknown Unknown unknown 

Carmeuse Lime and Stone 9043 Hwy 154, Butler, KY unknown 48 unknown 

Arvin Mentor  5212 U.S Hwy 42 East, Carrollton, KY unknown 158 unknown 

Komatsu Renam North 

America 1105 Eastland Drive, Lexington, KY unknown 117 unknown 

CDG Management 1102 Paris Road, Mayfield, KY unknown 16 unknown 

Martinrea International Inc.  1000 Old Brunerstown Road, Shelbyville, KY unknown 262 unknown 

Kuhlman Electric  101 Kuhlman Blvd., Versailles, KY unknown 11 unknown 

UTLX Manufacturing Inc.  6325 Hwy. 1 North, Alexandria, LA unknown 159 7/10/2009 

Boise Paper Holdings 4200 Hwy. 190 West, DeRidder, LA unknown 105 8/9/2009 

Lockheed Martin 13800 Old Gentilly Road, New Orleans, LA unknown 66 6/26/2009 

Waste Management of St. 

Tammany 2685 Hwy 190 West, Sidell, LA unknown 55 7/1/2009 

Ritz Camera Centers Inc. 12200 Baltimore Ave., Beltsville, MD layoff 12 6/26/2009 

The Washington Post 9500 Arena Drive, Suite 400, College Park, MD closure 276 7/16/2009 

Ann's House of Nuts Inc. unknown, Jessup, MD closure 83 7/13/2009 

Roush Technical Services 4325 Giddings Road, Allen Park, MI closure 67 unknown 

Worthington Specialty 

Processing 5260 Haggerty Road, Canton, MI layoff 61 unknown 

Michigan Waste Energy 5700 Russell St., Detroit, MI closure 150 unknown 

Global Engine Manufacturing 

Alliance 5800 Ann Arbor Road, Dundee, MI closure 257 unknown 

Sur-Flo Plastics & Engineering 

Inc. 18401 Malyn Blvd., Fraser, MI layoff unknown unknown 

The Wackenhut Corporation 29200 Vassar S., Suite 240, Livonia, MI layoff 58 unknown 

Metaldyne 39 State St., Middleville, MI closure 125 unknown 

Tyler Refrigeration  1329 Lake St., Niles, MI closure 450 unknown 

American Axle 1 Manufacturing Drive, Three Rivers, MI layoff unknown unknown 

Sur-Flo Plastics & Engineering 24358 Groesbeck Hwy, Warren, MI layoff unknown unknown 

Rosemount Inc. 8200 Market Blvd., Chanhassen, MN unknown 117 unknown 

Instant Web Companies Direct 1001 Park Road, Chanhassen, MN unknown 169 unknown 

Roadway Express Inc. 2950 Lone Oak Circle, Eagan, MN unknown 30 unknown 

Mankato Clinic  1230 E. Main St., Mankato, MN unknown 50 unknown 

SIFCO Custom Machining Co. 2430 Winnetka Ave. N, Minneapolis, MN unknown 74 unknown 

Medtronic 2009 unknown, Mounds View, MN unknown 600 unknown 

Kato Engineering 2075 Howard Drive, North Mankato, MN unknown 116 unknown 
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Verso Paper 100 E. Sartell St., Sartell, MN unknown 151 unknown 

Minnesota Historical Society 345 W. Kellogg Blvd., St. Paul, MN unknown 85 unknown 

Plunkett Home Furnishings 14747 Manchester Road, Ballwin, MO closure 20 8/10/2009 

Formtek Inc. (Mestek) 182 NW Industrial Court, Bridgeton, MO closure 73 7/1/2009 

Medicine Shoppe International 

Inc. 

1 Rider Trail Plaza Drive, Suite 300, Earth City, 

MO layoff 109 8/7/2009 

Accent 8412 NW 107th Terr., Kansas City, MO layoff 86 7/3/2009 

Pace Industries 135 Front St., Monroe City, MO closure 186 7/14/2009 

Philips Products Inc. 1620 E Malone Ave., Sikeston, MO closure 14 8/5/2009 

Sodexo Inc. Unknown, St. Louis, MO layoff 81 6/30/2009 

Lear Corp. 255 Edinger Road, Wentzville, MO layoff 68 7/27/2009 

 

Advertisement 

 

Loan Maturities  
The following is a weekly feature from CoStar Group of commercial real estate properties on which the loans 

backing the property are approaching their loan maturity date. The information is a valuable source of leads on 

potential refinancing or property sale or servicing opportunities. The information for these listings comes from 

collateral and loan information filed as part of the loans inclusions in a commercial mortgage backed securities 

offerings. 

 

Property Address 

Property 

Type 

Ending 

Balance 

Maturity 

Date 

Note 

Rate 

Southern Company 

Center 270 Peachtree St., Atlanta, GA Office $33,874,046 7/1/2009 6.00% 

Five Points Plaza 40 Marietta St., Atlanta, GA Office $11,913,523 7/1/2009 7.77% 


