THE WATCH LIST 2%

/‘/
[ V / \
MARK HESCHMEYER, EDITOR MAY 27, 2010 WWW.COSTAR.COM/ : /?A\\ AN

A WEEKLY COLUMN FOCUSING ON DISTRESSED MARKET CONDITIONS, COMMERCIAL REAL ESTATE PROPERTIES,
MORTGAGES AND CORPORATIONS PUBLISHED BY COSTAR NEWS

IN THIS WEEK'S ISSUE:

RE Lending Remains Constricted, but Loosening for Office and Retall..............oooiiiiiiiiiiiiii e 1
Retail Deal Action, CONfIAENCE PICKS UPS .....coiiiiiiiiiie ettt ettt ettt e e e e e ettt e e e e e e e e e sntbe et e e e e e e s e nntaeeeeaeeesantbeeeeaeeesaannnneeaeans 3
Florida-based Equity One Buys California Properties by way Of LONAON ..........ooiiiiiiiiiiiiiee e 4
After 4 Years Absence, Champion Targeting RETal AGAIN .......ccoiuiiiiiiiiie ettt e et sbe e e s bb e e s anbeee s snneeas 5
Australian Westfield Group Puts Aside Money for ReNeWed U.S. ACHVILY ....cooiiuiiiiiiiiieiiiiee ettt 6
RioCan Adds 8 Texas Centers to its Retalil POIFOlIO ..........c.coiiiiiiiii e 6
Regal, AMC and Kerasotes In Three-Way SWap Of TREALEIS ......ccooiiiiiiiiii it e e e 7
QuIizN0oSs LOoKING fOr 600 EXPANSION SITES .......viiiiiiiiieiiieee ittt ettt e e ettt e s bt e e e h bt e e e b et e e e b b e e e e aa bt e e e b b et e e sab e e e e anbb e e e anne e e s nnneeas 8
Primary Office Markets DOAgiNg DiIStreSS (FOr INOW) ......ccoiuieiiiiiiie ettt ettt et e et e st e e s b e e e e asb et e e nne e e e s nreeenas 8

olony Capital and DiamondRock Complete Separate LOAN BUYS .......c.uuiiiuirieiiiiieeiiiiee sttt e et e e anr e e e 9

un Healthcare To Spit Off Real Estate into @ Separate REIT .........ooi i e et e e e e e sneeeeesnnee 10
R Y o a1V o] o 1T o VAN g T T o] o PSPPI 10

esla Partners with Toyota, TakeS OVEF NUMMI .........iiiiiiiireiiie ettt e et e s eat e e e s nbb e e e e st e e e s enaeeeesntbeeesaneeeeeanneeas 13
Polaris Moving WiIiSCONSIN JODS t0 MEXICO .....ceeiuuuiiiiiiiieieiiee e ettt ettt ettt e e ettt e e sttt e e e sttt e e e sttt e e e ateeeaasteeeeenteeeesasbeeeeanteeeesnneeeessaeeeans 14

ax Cuts: H&R BIlock ENMINALING 400 JODS......ccoiuiiiiiiiiieeiii ettt et e ket e e st e e st e e e e st et e e e et e e et e e e snne e e e naneeas 15
Local Closures & Layoffs
T T S O T g Tot =1 | o o] o PR UPERPTIN
Loan Maturities: Office LOANS EXPINNG IN AUGUST ........eiiiiiieiiiiie ettt ettt e st e e s b e e e e as bt e s et e e e s bn e e e e aabr e e e sbeeeesnbneeenas 16

atch List: Office Properties With NEGALIVE NOIS .......ocuiiiiiiiieeiiiie ettt see e ettt e e s stte e e e sttt e e sbeeeeaasbeeeesnseeeesssneeeeanteeeeanes 18

CRE Lending Remains Constricted, but Loosening for Office and Retail

Total Distressed CRE Bank Assets Swell to $244.7 Billion
By: Mark Heschmeyer
On an absolute level, commercial real estate lending remained depressed through the first quarter of 2010 and
loan portfolio credit quality further weakened. However, there were significant variations between lenders,
property types and borrowers.

Overall, first quarter commercial and multifamily mortgage loan originations were 12% higher than during the
same period last year. But they were 26% lower than during the fourth quarter of 2009, according to the
Mortgage Bankers Association's (MBA) Quarterly Survey of Commercial/Multifamily Mortgage Bankers
Originations.

The 12% overall increase in commercial/multifamily lending activity during the first quarter was driven by
increases in originations for office and retail properties. When compared to the first quarter of 2009, the increase
included a 98% increase in loans for retail properties, a 29% increase in loans for office properties, a 5%
decrease in loans for multifamily properties, a 28% decrease in loans for industrial properties, a 46% decrease in
hotel property loans, and a 68% decrease in health care property loans.

Among investor types, loans for conduits for CMBS saw an increase of 657% compared to last year's first
quarter. There was also a 131% increase in loans for life insurance companies.

On the downside, commercial bank portfolios saw 4% decrease in loans year to year, and the dollar volume of
loans for Fannie Mae and Freddie Mac saw a decrease of 49%.

"The results of the survey showed changes in commercial and multifamily origination levels varied significantly
between investor groups. However, it's hard to draw conclusions based on first quarter numbers given seasonal
effects, such as the industry's usual push to finalize deals before the end of the year, resulting in lower first
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guarter origination activity," said Jamie Woodwell, MBA's vice president of commercial real estate research.
"Based on surveys from the Federal Reserve Board and discussions with lenders, there appears to be increasing
capital available for commercial mortgages, but only limited demand for new mortgages from commercial and
multifamily property investors."

CREDIT QUALITY

According to the Federal Deposit Insurance Corp.'s latest numbers, CRE credit quality continued to erode in the
first quarter. Net charge-offs of real estate loans secured by nonfarm nonresidential real estate properties
increased by $1.6 billion (155.5%). However, noncurrent real estate construction and development loans fell by
$1.8 billion (2.5%). It was the second consecutive quarterly decline in noncurrent levels for both loan categories.

The total amount of troubled commercial real estate loans and foreclosed properties at commercial bank and
savings institutions is up 33% from the first quarter of last year. The total topped $244.7 billion at the end of the
first quarter compared to $183.6 billion a year ago.
e The amount of delinquent nonfarm, nonresidential loans was up 59% to $95.4 billion.
The amount of delinquent owner-occupied property loans was up 51% to $23.2 billion.
The amount of delinquent multifamily loans was up 59% to $12.7 billion.
The amount of delinquent construction and development loans was unchanged at $82.1 billion.
The amount of foreclosed CRE was up 73% from a year ago to $31.3 billion.

The number of institutions on the FDIC's "Problem List" rose to 775, up from 702 at the end of 2009. In addition,
the total assets of "problem" institutions increased during the quarter from $403 billion to $431 billion. These
levels are the highest since June 30, 1993, when the number and assets of "problem™ institutions totaled 793 and
$467 billion, respectively, but the increase in the number of problem banks was the smallest in four quarters.
Forty-one institutions failed during the first quarter.

SELECTED BANK CRE LENDING SNAPSHOTS

Commercial real lending in March varied from bank to bank. The following summaries highlight the variations and
latest CRE lending trends.

Citigroup -- In March, new commercial real estate loan commitments increased more than 10Zold to $1.4 billion,
compared with $132.4 million in the previous month. Loan renewals increased to $112.1 million, from $25.8
million in February. Average total CRE loan and lease balances rose to $23.8 billion, up from $23.3 billion in
February.

Comerica -- Commercial real estate renewals increased in March from February 2010. The increase was
concentrated in the Western states and Texas markets, partially offset by a decrease in the Florida market.
Commercial real estate new commitments decreased.

Fifth Third Bancorp -- Average CRE balances decreased by approximately 0.7% in March 2010 compared to
February 2010. New CRE commitments originated in March 2010 were $288 million, compared to $102 million in
February 2010. Renewal levels for existing accounts increased in March 2010 to $964 million versus February
2010 at $392 million. Payments and dispositions of troubled CRE outpaced the volume of renewals and new
originations in March causing the overall balances to continue to decline. As commercial vacancy rates continue
to increase, Fifth Third continues to monitor the CRE portfolios and continues to suspend lending on new
nonzdwner occupied properties and on new homebuilder and developer projects in order to manage existing
portfolio positions.

KeyCorp -- There was no change in loan demand trends in the CRE segment during March. The CRE market
outlook continues to be weak. KeyCorp continued to extend and modify existing credits given the lack of liquidity
and refinancing options available in the CRE market. Renewal volume doubled from the February level to $560
million and is comparable to levels experienced in April and May 2009. ThreeZourths of the renewal volume,
totaling $420 million, was related to performing development projects for which refinancing options remain
constrained. For CRE development projects, KeyCorp created a fixed-rate 3% year loan program to modify and
extend qualifying loans for existing customers.



Marshall & llsley -- Construction and development concentrations continued to decline in4ine with its goal of
reducing credit exposure in this sector. Average CRE balances are expected to continue contracting due to
portfolio amortization.

Regions Financial -- The focus in commercial real estate lending continued to be on renewing and restructuring
real estate loans with existing clients versus active pursuit of new real estate loans. Renewal activity includes
loan restructuring, remargining and repricing, based on the current credit quality of the sponsor, the performance
of the project and the current market.

SunTrust Banks -- Average Commercial Real Estate loans decreased $192 million, or 0.9%, compared to the
February average. Total CRE renewals and originations in March increased $252 million, or 77.5%, compared to
seasonally low February activity. The majority of originations were associated with large commercial or corporate
businesses.
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Retail Deal Action, Confidence Picks Ups

Nearly 70% of U.S. retailers believe that the overall economy is improving, and 92% are planning to increase
store openings, according to a new survey released by CB Richard Ellis Group Inc. The report, "Shop Talk - A
Retailer's Perspective", also finds that despite an improving economy, nearly all the retail executives surveyed
believe that retail rents will either fall or remain flat throughout the rest of 2010.

"Our survey shows that retailers are increasingly more confident about their growth plans for 2010, and even
more so for 2011," said Anthony Buono, executive managing director of CBRE Retail Services in the Americas.
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"Although they remain cautious as to the overall impact of the global economy on the domestic market, most
remain optimistic about their prospects for their own businesses, near- term as well as long-term."

The survey also found that while retailers believe the economy is improving, nearly 60% think that it will take
another six to 18 months before their segment of the retail market feels the benefit of the recovery. Among
concerns cited by respondents were the state of consumer confidence, potentially higher interest rates and the
fragile recovery of the global economy. However, 34% of the respondents thought that business was already
improving in their segments including retailers in apparel and accessories, telecommunications, electronics and
home improvement.

Other findings in the report include:

e 48% of respondents think that rental rates will continue to fall in 2010, and 43% think that rental rates will
remain flat. The respondents that expected rental rates to increase were mostly global or regional
retailers with space requirements under 25,000 SF.

o 73% of retailers were able to negotiate tenant improvements with their landlords in the past year. Among
that segment of survey responders, 65% stated that rent reductions were the most common incentive,
followed by limited tenant improvements to space and the right to terminate early.

o 92% of respondents were planning to increase the number of new store openings anywhere from 5% to
200%. Of the retailers that had expansion plans, 66% of the requirements were for stores smaller than
10,000 SF. Only 8% of respondents were planning on reducing the number of locations in 2010.

e 75% of respondents felt that government stimulus programs had little or no impact on their business.

Florida-based Equity One Buys California Properties by way of London

Equity One Inc. in North Miami Beach, FL, agreed to acquire London-based Capital and Counties USA Inc.
through a joint venture with its parent company, Capital Shopping Centres Group PLC. The transaction is valued
at approximately $600 million, and includes the assumption of $330 million of mortgage debt, including its
proportionate share of debt held by its joint ventures, with a weighted average interest rate of 5.7%.

Capital and Counties USA owns a portfolio of 15 properties in California totaling 2.6 million square feet, of which
70% of the transaction value consists of retail assets. The retail portfolio is concentrated in the San Francisco
Bay area:

The retail portfolio was 83% leased as of April 30, 2010. When including several major leases recently executed
or currently under letter of intent, the retail portfolio occupancy rate increases to 93%.

The remaining 30% of the portfolio consists of medical office, office, undeveloped land and multifamily properties
in the Bay area and Los Angeles. In keeping with its retail focus, Equity One intends to dispose of a majority of
the non-core assets.

This transaction is consistent with Equity One's strategic plan, including entering California, diversifying the
company's geographic and tenant base and expanding its redevelopment pipeline. Upon completion of the
transaction, Northern California will be Equity One's second largest market after South Florida, representing
approximately 16% of its asset value.

"This is a unique opportunity for Equity One to expand its asset base into one of the most densely populated,
supply constrained markets in the country in a transaction that is accretive to Equity One shareholders," said Jeff
Olson, CEO of Equity One. "Tenant sales are extraordinarily high within the retail portfolio and many of the
assets contain future leasing, redevelopment, and expansion opportunities. In particular, the Serramonte Center,
with only 849,061 square feet of developed rentable space on 81 acres just south of the city of San Francisco,
offers substantial potential for further development and densification.”

David Fischel, the CEO of Capital Shopping Centres, will join Equity One's board following the closing of the
transaction. Fischel stated, "This transaction allows us to focus on our core business in the United Kingdom
while providing an expansion platform for Equity One. By retaining a long-term investment in Equity One, we can
participate in the significant growth potential of the combined enterprise."
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Turner Newton, who has been CEO of C&C USA since 1994, will continue to lead this subsidiary for Equity One.
Equity One intends to retain the majority of the in-place infrastructure, including C&C USA's operating,
acquisition and asset management teams.

The transaction is expected to close late in the third quarter of 2010. The acquisition is subject to customary
closing conditions.

The transaction is expected to be modestly accretive to funds from operations in the first year prior to one-time
transaction expenses and non-cash purchase accounting adjustments. The proforma capitalization rate is 7.0%.
Equity One expects to incur one time transaction expenses of approximately $0.05/share in 2010. Excluding
these transaction expenses and given the timing of closing, Equity One reaffirms its prior 2010 FFO per share
guidance of $1.00 to $1.08 per share.

Goodwin Procter acted as legal counsel and Eastdil Secured acted as financial advisor to Equity One. Skadden
Arps acted as legal counsel and Bank of America Merrill Lynch acted as financial advisor to Capital Shopping
Centres.

PROPERTIES IN THE PORTFOLIO

Retail
e Serramonte Shopping Center in Daly City, 849,061 SF, 80% occupancy; Tenants: Macy's, Target, New
e York & Company
e Plaza Escuela in Walnut Creek 152,183 SF, 81% occ.; Tenants: Cheesecake Factory,
e Container Store
e The Willows Shopping Center in Concord 255,969 SF, 90% occ.; Tenants: Old Navy, Cost Plus,
e REIl, UFC Gym
e 222 Sutter Street in San Francisco 127,878 SF, 87% occ.; Tenants: Loehmann's

e The Marketplace Shopping Center in Davis 112,974 SF, 91% occ.; Tenants: Safeway, CVS, Petco
Office
e The Senator Office Building in Sacramento 171,593 SF, 96% occ.; Tenants: California Housing
Finance
Agency, State of California
595 Colorado Blvd. in Pasadena 87,379 SF, 87% occ.; Tenants: Bank of the West
Pacific Financial Center in Los Angeles 217,038 80% occ.; Tenants: Charles Dunn, Bovis
Lend Lease, Verizon
Park Plaza in Sacramento 72,649 SF, 93% occ.; Tenants: Global Crossing Telecom
e 625 Third Street in San Francisco 42,429 SF, 100% occ.; Tenants: Ubisoft
Medical Office
e Parnassus Heights Medical Center in San Francisco 143,865 SF, 100% occ.; Tenants: UC San
e Francisco
e Danville-San Ramon Medical Center in Danville 74,599 SF, 99% occ.;

e Trio Apartments (retail / apt.) in Pasadena 284,835 SF, 93% occ.; Tenants: Roy's Restaurant
e Antioch Land Antioch
e Figueroa Land in Los Angeles

As a side note, prior to the announcement BlackRock Inc. increased its holdings in Capital and Counties to
5.01% of outstanding shares.

After 4 Years Absence, Champion Targeting Retail Again

By: Laurie Forbes

Champion Real Estate Co. is seeking to purchase $500 million in shopping center assets in the western U.S. by
2013 and appointed Steve Boss to spearhead the new initiative. The decision represents a change in strategy for
the investment firm, which has not purchased a retail property since 2006.


mailto:lforbes@costar.com

"We are confident we are close to the bottom of the market and now is the best time to acquire real estate," Bob
Champion, president of the firm, said.

Boss was named managing director of retail investment and development and will oversee the company's
acquisition of existing shopping complexes with value-add opportunity, distressed assets and notes and prime
entitled retail center land.

The firm will consider for sale properties in top tier locations ranging from $10 million to $200 million.

Most recently, Boss served as CEO and founder of Afton Property Investment Corp. He's also held senior
positions with Pan Pacific Retail Properties and Combined Properties.

Champion is a commercial real estate development and investment firm based in Los Angeles. It has developed,
renovated or repositioned more than $700 million in commercial properties in major urban locations.

Australian Westfield Group Puts Aside Money for Renewed U.S. Activity

By: Mark Heschmeyer

Westfield Group in Sydney, Australia, told its Australian investors last week that retail conditions are improving in
the United States and the United Kingdom. And that due to the improving environment, the group now expects to
commence approximately $1 billion of development projects in 2010. About $200 million of that is earmarked for
the United States.

In addition, Westfield Group is undertaking pre-development activity on approximately $10 billion of future
development opportunities, including the following U.S. properties.
e Century City (California)
Garden State Plaza (New Jersey)
Montgomery (Maryland)
UTC (California)
Valley Fair (California) and
West Valley (California).

RioCan Adds 8 Texas Centers to its Retail Portfolio

By: Mark Heschmeyer

RioCan Real Estate Investment Trust in Toronto, Ontario, executed definitive agreements with Inland Western
Retail Real Estate Trust Inc. in Chicago. Under the terms of the agreements, through RioCan Holdings USA Inc,
RioCan will acquire an on an 80/20 joint venture basis a portfolio of eight retail properties with Inland Western.
The properties are in three major markets within Texas; Dallas-Fort Worth, Houston, and Austin.

The total consideration to be paid by RioCan is approximately $138 million resulting in a net equity investment of
$53 million after the assumption of $85.6 million of property level mortgage debt (Rican's share) on the portfolio.
The existing non-recourse first mortgage financing has a weighted average interest rate of 5.6%. The weighted
average cap rate for the portfolio will be approximately 7.7%.

"This acquisition represents a great opportunity to expand RioCan's U.S. portfolio into a second geographic
market with a partner that has an excellent market position within Texas" said Edward Sonshine Q.C. president
and CEO of RioCan. "Texas has performed very well throughout this past recession, it is an important market
and it has been one of the stronger regional economies in the US. This acquisition is an opportunity to further
RioCan's investment strategy to acquire high quality defensive assets in large and growing urban markets."

RioCan will acquire from Inland Western an 80% interest in eight new format and grocery-anchored shopping
centers that total approximately 1.2 million square feet. Going forward, while there is no formal agreement
between RioCan and Inland Western, it is anticipated that future acquisitions from third parties with Inland
Western in Texas would be completed on the same basis.
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In keeping with RioCan's strategy to acquire high quality defensive assets in large and growing major markets,
this portfolio of eight grocery-anchored and new format retail centers has strong anchor tenants, are well in
strong urban markets, and are well occupied (portfolio occupancy of 97%). Approximately 82% of the gross rents
from the portfolio are generated by national or regional tenants and approximately 30% from grocery and
pharmacy tenants. The weighted average remaining lease term of the grocery anchors in the portfolio is
approximately 12 years.

Two of the largest tenants in the portfolio are grocery tenants: HEB and Tom Thumb (Safeway). The portfolio will
continue to be managed by Inland Western.

PROPERTIES IN THE PORTFOLIO

+ Southpark Meadows I: Located in Austin, Southpark Meadows | is a 266,840-square-foot new format
retail center that is anchored by a 205,736-square-foot Wal-Mart Supercenter (ground lease expiration
2024).

+ Riverpark Shopping Center | & II: Located in the Houston submarket of Sugar Land, Riverpark Shopping
Center is a 311,270-square-foot shopping center that is anchored by an 80,460-square-foot HEB
Supermarket (lease expiration 2023) and a 64,329-square-foot Gander Mountain (lease expiration
2020).

+ Bear Creek Shopping Center: Located in northwestern Houston, Bear Creek Shopping Center is an
87,912-square-foot grocery-anchored shopping center. The property is, anchored by a 61,805-square-
foot HEB Supermarket (lease expiration 2016).

+ Suntree Square: Located in the Dallas-Fort Worth high income submarket of Southlake, Suntree Square
is a 96,390-square-foot grocery-anchored shopping center that is anchored by 63,556-square-foot Tom
Thumb (Safeway, lease expiration 2020).

+ Coppell Town Center: Located in Dallas-Fort Worth submarket of Coppell, Coppell Town Center is a
91,357-square-foot grocery-anchored shopping center that is anchored by a 63,150-square-foot Tom
Thumb (Safeway, lease expiration 2025).

+ Great Southwest Crossing: Located in the Dallas-Fort Worth submarket of Grand Prairie, Great
Southwest Crossing is a 92,270-square-foot new format retail center that is anchored by a 20,515-
square-foot Office Depot and 18,875-square-foot PetSmart and is shadow anchored by a Kroger grocery
store.

+ New Forest Crossing: Located in eastern Houston, New Forest Crossing is a 148,065-square-foot new
format retail center that is shadow anchored by a Lowe's Home Improvement Warehouse.

+ Cypress Mill Plaza: Located in the Houston submarket of Cypress, Cypress Mill Plaza is 116,406-
square-foot new format retail center that is anchored by a 59,898 Hobby Lobby. The property is shadow
anchored by a Wal-Mart and Home Depot.

Regal, AMC and Kerasotes In Three-Way Swap of Theaters

By: Mark Heschmeyer
Regal Entertainment Group agreed to acquire nine theaters from AMC Entertainment Holdings Inc. in exchange
for cash and two Regal theaters.

The proposed acquisition will enhance Regal's presence in lllinois, Indiana and Colorado. The transaction is
expected to close during Regal's fiscal second quarter and is subject to customary closing conditions.

AMC agreed to sell the theaters after the U.S. Department of Justice announced that it would require AMC
Entertainment Group Inc. to divest movie theater assets in Chicago, Denver and Indianapolis in order to proceed
with its proposed $275 million acquisition of most of the theaters operated by Kerasotes Showplace Theatres.

DJ said that the transaction, as originally proposed, would likely substantially lessen competition among movie
theaters that show first-run, commercial movies in the Chicago, Denver and Indianapolis metropolitan areas,
resulting in higher ticket prices and decreased quality viewing experience for moviegoers.

Under the terms of the proposed settlement, AMC agreed to divest the following movie theaters.
e AMC Gardens 13 and Kerasotes Glen 10 (North Suburban Chicago);
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AMC Cantera 30 (Upper Southwest Suburban Chicago);

Kerasotes Showplace 12 Bolingbrook (Lower Southwest Suburban Chicago);

Kerasotes Colony Square 12 (Upper Northwest Denver);

Kerasotes Olde Town 14 (Lower Northwest Denver);

AMC Castleton Square 14 or Kerasotes Showplace 12 Glendale Town (North Indianapolis); and
AMC Greenwood 14 (South Indianapolis).

In addition, for the next 10 years, AMC must inform the Antitrust Division if it proposes to acquire movie theater
assets in those markets.

Following the sale to Regal, AMC completed its acquisition of Kerasotes. Kerasotes owned 95 theaters and 972
screens in 21 mid-sized, suburban and metropolitan markets, primarily in the Midwest. More than three quarters
of the Kerasotes theaters include stadium seating and almost 90% have been built since 1994.

Kerasotes will retain and operate three of its theaters: two ShowPlace ICON locations in St. Louis Park, MN, and
Chicago and the ShowPlace 14 Theatre in Secaucus, NJ.

Quiznos Looking for 600 Expansion Sites

Quiznos, a Las Vegas-based quick service restaurant chains is seeking approximately 600 new high-traffic sites
to facilitate the planned development of the approximately 600 new corporate-owned restaurants. The new
restaurants could create more than 7,500 new jobs.

The growth announcement comes as part of the ICSC Global Real Estate Convention in Las Vegas.

"We are on a strong growth track at Quiznos, and we see the emerging economy as the ideal time to expand
brand presence, grow market share and meet the strong customer demand,” said Rick Schaden, Quiznos'
founder and CEO. "Quiznos has the solid financial position to realize and accelerate tremendous growth, and we
are anxious to engage with the best real estate partners as we posture Quiznos for new levels of success."

As a national brand, Quiznos currently has locations in all 50 states and hopes to further establish its nationwide
presence through this new growth initiative.

The company is targeting prime commercial real estate with high daytime traffic in markets nationwide, with
particular focus on locations with 1,200 to 1,600 square feet.

Quiznos recently recapitalized and restructured its existing debt and equity structure in order to fund expansion
and facilitate greater flexibility for growth. By doing so, Quiznos is able to dedicate its own capital to the new
store openings and invest in this positive growth momentum.

Primary Office Markets Dodging Distress (for Now)

By: Mark Fitzgerald and Stephanie Hession

The U.S. CMBS office delinquency rate is currently at 5.7%, up 66% since the end of 2009, and 250% since May
of last year. However, this delinquency rate is actually the lowest within the five major property types, and the
amount of distress varies greatly by market (see Exhibit 1).

Tier | markets are faring much better than the rest of the 54 markets analyzed by CoStar Group (see Exhibit 2).
In fact, four of the six Tier | office markets are below the 20th percentile in terms of office losses, whereas four of
the five metros with the highest delinquency rates are Tier Il markets.

There are many potential reasons why delinquency rates in primary markets are far lower than the national
average. For one, transaction activity has been stronger in these markets during the past six quarters.
Investment in Tier | markets has comprised a much larger portion of transaction volume since the beginning of
2009 than it did in the previous five years, and the increase in transaction cap rates has been less steep (see
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Exhibits 3 and 4). Foreign and institutional investors are focused on these coastal gateway cities, while tertiary
housing-bust metros have yet to see an influx of capital.

We see a similar trend in large CMBS properties (and there is certainly some overlap here with Tier | markets;
see Exhibit 5). Lower delinquency rates for large properties could be due to more stringent underwriting (for
example, the top 10 loans in a conduit deal may be examined more closely by the rating agency) and also the
fact that the larger the property, the more incentive for the borrower/servicer to work together; larger distressed
loans can cause crippling losses. In addition, we see a wider spread today for suburban cap rates compared to
those in CBDs (see Exhibit 6).

Higher transaction volumes and relatively tighter cap rate spreads in Tier | markets, particularly in CBD areas,
may be giving distressed borrowers in these markets hope that if they can hold on a little longer, they can ride
out the storm if economic recovery picks up soon. Therefore, opportunistic office investors may be better served
by looking at tertiary markets, at least in the near term.

However, Tier | markets are not out of the woods, as their near-term NOI outlook is worse than those of the
secondary and tertiary markets. Strong rent growth in the sexy six metros benefitted landlords through 2008, as
existing leases rolled up to higher rates even as vacancies started increasing. But this volatility will hurt on the
way down. NOls for the Tier | markets are expected to fall by another 11% before bottoming out, which is similar
to the Tier Il markets but worse than the Tier lll markets' 7% future anticipated decline (see Exhibit 7).

On the other hand, this is good news for investors hoping to take advantage of distress in primary and secondary
markets. The NOI outlook indicates there will be more opportunities on the horizon.

Colony Capital and DiamondRock Complete Separate Loan Buys

By: Mark Heschmeyer

The FDIC closed a sale of $233 million notes backed by commercial real estate loans to an entity formed by
Colony Capital. The loans came from 22 financial institutions for which the FDIC was appointed receiver during
the period from August 2008 to March 2009.

The notes are backed by performing and non-performing commercial real estate loans with a related aggregate
unpaid balance of approximately $1 billion.

The sale of notes features three classes of notes with maturities of approximately 1.6 years, 2.6 years, and 3.6
years from the closing date. The notes do not accrue interest or make payments prior to maturity, but rather are
sold at a discount to their principal balance and allow investors to earn the difference between the sale price and
the principal balance paid at maturity.

The FDIC still retains its 60% equity interest and ColFin DB Funding, formed by entities affiliated with Colony
Capital, still owns the 40% equity interest sold to it by the FDIC in January 2010.

The FDIC sold $233 million in notes backed by performing and non-performing commercial real estate loans
from twenty-two financial institutions. These notes were originally issued to the FDIC by an LLC created in
January 2010 to facilitate the sale of a 40% equity interest in the loans to ColFin DB Funding, formed by entities
affiliated with Colony Capital, with the FDIC retaining the remaining 60% equity interest. The loans contributed to
the LLC were previously held by the FDIC as receiver for 22 financial institutions. The notes issued by the LLC
benefit from a full and unconditional FDIC Guaranty backed by the full faith and credit of the United States of
America.

Separately, DiamondRock Hospitality Co. agreed to acquire the $69 million senior mortgage loan secured by the
443-room Allerton Hotel in downtown Chicago, at a discount to par value. Upon completion of the acquisitions
the company intends to pursue the foreclosure action against the hotel recently filed in the Cook County Circuit
Court. The company expects to own fee title to the hotel upon completion of the foreclosure proceedings.
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The purchase price of the mortgage is significantly below replacement cost. The mortgage is currently in default
and, in the event the mortgage is repaid in full, the company will receive proceeds of approximately $69 million
plus additional accrued interest from December 2009 and certain costs incurred.

The iconic Allerton Hotel opened in 1924 and is at 701 N. Michigan Ave. in the heart of Chicago's famed
Magnificent Mile. The hotel, which was declared a Chicago landmark in 1998, is currently operated as an
independent non-branded hotel. The hotel was acquired by current ownership near the peak of the market in late
2006. Current ownership made additional investments into the hotel which consisted of a significant renovation
including rooms, common areas, meeting space and HVAC infrastructure.

The company expects to close on the acquisition of the mortgage within the next 30 days.

Sun Healthcare To Spit Off Real Estate into a Separate REIT

Sun Healthcare Group Inc. in Irvine, CA, intends to separate into two separate publicly traded companies. One
entity will own substantially all of Sun's currently owned real property portfolio and intends to operate as a real
estate investment trust under the name Sabra Health Care REIT Inc. The other entity will own all of Sun's
operating subsidiaries and will continue to use the Sun Healthcare Group name.

The REIT will initially own the real property assets now owned by Sun and will lease those assets to the
operating company's subsidiaries. The REIT expects to grow through acquisitions as a broad-based health care
real estate investment trust. As it acquires additional properties, it expects to diversify by geography and tenant
within the health care sector.

The REIT will be led by current Sun CEO, Richard K. Matros, who will become its chairman and CEO.

Prior to the spin-off, Sun anticipates raising additional capital through an offering of its common stock, and, in
connection with the spin-off, each of the operating company and the REIT is expected to enter into new credit
facilities.

Proceeds from the equity and debt financings and cash on hand will be used to repay Sun's outstanding 9.125%
senior subordinated notes and the outstanding term loans under Sun's existing credit facility.

Real Money: Property Financings

General Growth Properties Inc. restructured its Fashion Show LLC loan and Phase Il Mall Subsidiary LLC
loan, the final two major secured mortgage loans in its portfolio. The revised terms on the $645.9 million
syndicated Fashion Show loan, which is secured by the Fashion Show Mall in Las Vegas, and the $249.6 million
Palazzo loan, secured by Las Vegas' Shoppes at the Palazzo, extend the maturity dates on both loans to May 5,
2017. The interest rates on both were revised to float at 300 basis points over the London Inter-Bank Offered
Rate (LIBOR), 300 basis points lower than the rate being paid since the restructuring of these two loans in
November 2008.

KBS Real Estate Investment Trust Il Inc. entered into a four-year revolving loan facility with Wells Fargo Bank
for to $100 million. As of April 30, $55 million had been disbursed. The initial maturity date is April 30, 2014, with
an option to extend the maturity date to April 30, 2015. The facility bears interest at a floating rate of 300 basis
points over LIBOR, but at no point shall the interest rate be less than 4.25%. However, KBS entered into an
interest rate swap agreement with Wells Fargo that effectively fixes the interest rate on the initial $55 million at
5.17% for the first three years of the loan and fixes the interest rate on $45 million of this amount at 5.17% for the
last year of the initial loan term. The facility is secured by Mountain View Corporate Center, 350 E. Plumeria
Building, Pierre Laclede Center and One Main Place.

An investment fund managed by Urdang, the real estate investment specialist of BNY Mellon Asset
Management, and Griffin Partners refinanced an $80.8 million securitized loan for an 800,000-square-foot office
building that includes a data center in Houston, TX, with a seven-year, fixed-rate term loan from MassMutual
Financial Group in the amount of $81 million.
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Berkadia Commercial Mortgage originated $40.67 million in financing through its HUD/FHA program for the

acquisition and reconstruction of The Hotel John Marshall, a historic Richmond, VA, landmark. The project,
insured through HUDOG6s Section 220 Ur ba-laseRbistoécwaxicred®r ojgr ar
transaction in the state of Virginia to be financed through HUD and the first completed with the Richmond HUD

field office. The loan features a fixed rate of 5.05%. The 40-year, fully amortizing loan term will commence at the

conclusion of the 20-month, interest-only construction period. Located on an acre at 101 N. 5th St., the 308,417-

square-foot Residences at The John Marshall will consist of 238 apartments and 31,000 square feet of retail

space.

A subsidiary of Inland Diversified Real Estate Trust entered into a loan with JPMorgan Chase Bank for $30.4
million, secured by a first mortgage on Regal Court in Shreveport, LA. The loan bears interest at a fixed rate not
to exceed 5.8% per annum. The loan matures on June 1, 2015.

HFF arranged the following financings.

e $30 million in financing on behalf of WS Development Associates LLC for Charles River Center and
Stateline Plaza, retail centers in Massachusetts and New Hampshire. Goldman Sachs Commercial
Mortgage Capital provided a fixed-rate refinancing for Charles River Center. Ocean Bank, a division of
Peoples United Bank, provided a construction loan for Stateline Plaza. Charles River Center is at 245-
249 Hartford Ave. close to Interstate 495 in the southeastern Massachusetts town of Bellingham. The
Class A property has 199,511 square feet of space and is anchored by Whole Foods. Stateline Plaza is
a 181,606-square-foot retail center that includes Lowe's Home Improvement, NAMCO and a Sovereign
Bank branch. Located at 539-541 Broadway Ave. in Salem, NH.

e $24.15 million in permanent financing for two grocery-anchored retail centers in Wadsworth, OH, and
Pittsburgh, PA, on behalf of Echo Real Estate Services Co. The cross-collateralized, fixed-rate loans
were placed through CUNA Mutual Group. The $10.5 million and $13.65 million loans have 20-year
terms with 20-year amortization schedules. The Wadsworth property is at the Akron Road interchange of
Interstate 76 and consists of a 92,600- square-foot supermarket and a pad site that is leased to Key
Bank. The Pittsburgh property is a 130,000-square-foot grocery store situated within the Settlers Ridge
Retail Development.

e $13.2 million first mortgage refinancing for Dulles Creek, an 87,562-square-foot, Class A office building
in Herndon, VA, on behalf of Brickman Real Estate Fund Il. The 3-year, 7.12% fixed-rate loan was
placed through FundCore Finance. Dulles Creek is a four-story office building that is 87% leased to
tenants including Regus Business Centers. The property is at 13800 Coppermine Road adjacent to the
Washington Dulles International Airport.

e $4.4 million refinancing for 506 Route 46, a 77,804-square-foot, multi-tenant industrial building in
Teterboro, NJ, on behalf of The Hampshire Cos. The five-year, fixed-rate financing was placed with
Oritani Bank. Loan proceeds are paying off an existing life insurance company mortgage. 506 Route 46
is on a 3.3-acre site across from the Teterboro Airport. The property is fully leased to W.W. Grainger Inc.
and S. W. Anderson Sales Corp.

e $1.8 million for the acquisition of 27 units at Liberty Lofts, a fractured condominium development in
Kansas City, MO, by the borrower, Atlas Properties. The five-year, construction mini-perm loan was
funded through Mutual of Omaha Bank. Liberty Lofts is at 360 W. Pershing adjacent to Union Station.

e $1.7 million refinancing for Windsor Terrace Apartments, a 28-unit multi-housing community in New
Windsor, NY, on behalf of Tower Management Co. The five-year, fixed-rate loan was placed with
Oritani Bank. Windsor Terrace Apartments is at 3 Provost Drive.

Morgans Hotel Group Co., the operator and part owner of the Mondrian South Beach, successfully amended
the non-recourse financing secured by the property and extended the maturity date for up to seven years until
April 2017. Among other things, the amendment allows the joint venture owner to accrue all interest for a period
of two years and a portion thereafter and provides the joint venture the ability to provide financing to qualified
condo buyers with up to 80% of the condo purchase price. The amendment also provides that $28 million of the
joint venture investment in the property is elevated in the capital structure to become, in effect, on par with the
lender's mezzanine debt so that the joint venture receives at least 50% of all returns in excess of the first
mortgage. The first mortgage has an outstanding balance of $70 million.

CB Richard Ellis Capital Markets arranged financing of $17.4 million for Cottage Cove | & Il, a multifamily
community totaling 470 units at 12 NE 188 St. and 18991 N. Miami Ave. in North Miami, FL. The mortgage was
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originated through Freddie Mac's Cap Arm program. The terms of the floating rate financing include a seven-year
term, 30-year amortization with an interest-only period, 56% loan-to-value and an interest rate at 3.66%. The
sponsor is TM Real Estate Group LLC.

TMC Development closed a $14 million sale for YMI Jeanswear Inc., a Los Angeles-based wholesale
distributor of junior/youth contemporary brands. An SBA 504 loan was used to purchase a 107,806 square-foot
commercial condo at 1155 S. Boyle Ave. in Los Angeles.

CB Richard Ellis Capital Markets arranged acquisition financing of $10.57 million for Archstone Altamonte
Springs, a multifamily

community totaling 224
units in  Altamonte
Springs, FL. Terms of
the fixed-rate
financing include a
10-year term, 30-year
amortization, 70%
loan-to-purchase

price.

Berkadia
Commercial
Mortgage LLC
originated $9.5 million
in permanent, fixed-
rate debt through its
Freddie Mac program

for the refinance of v ; re Your

Campus Habitat 7, a w

student housing R I E

complex in Mt. ea State
Pleasant, MI. The
75% LTV loan
features a 10-year
term and  30-year
amortization. Campus
Habitat 7, on 8 acres
at 806 W. Broomfield,
is comprised of eight
three- to four-story
residential  buildings.
The property is 99% i Welsh Special Asset Services. Our clients’ real estate assets all
occupied. S :

Becoming

have one thing in common. Each one faces unique challenges in

- today's market. At Welsh our approach enables us to skillfully and
A subsidiary of Inland § a ¢

Diversified Real S —_ J efficiently deal with even the most complicated issues facing our
Estate Trust entered | clients with any property type. As a leader in all aspects of
into a loan with John commercial real estate, we're able to draw on our extensive

Hancock Life
Insurance Co. for $6.8
million, secured by a

relationships and knowledge of the market to develop a customized

strategy that will achieve your vision and protect the value of your real

first mortgage on estate assets. Contact Jean Kane or Mark Parten at 952.897.7700.
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Commons in

Kissimmee, FL. The WEL S H
loan bears interest at a

fixed rate equal to 6% www.welshco.com
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borrower is required to make monthly interest-only payments for the first sixty months of the term of the loan, and
then must make monthly payments of principal and interest, based on a 30-year amortization schedule, through
May 1, 2017.

Thomas D. Wood and Co. along with Sky Mesa Capital secured $5.45 million in financing for Quail Park | at
801 S. Rancho Drive in Las Vegas, NV, through Symetra Life Insurance Co. The fixed-rate loan has a term of
10 years, based on a 25-year amortization and an interest rate of 6.9%. The loan-to-value is 61%. The 73,444
square-foot office was built in 1980 and is home to major tenants Plaster Development Company and Global
Industries.

Cornerstone Realty Consultants arranged a $2.8 million loan for a nearly completed 8-unit apartment
development in Allston, MA. The property is between Commonwealth and Brighton avenues. Cornerstone
structured a 7-year fixed-rate loan at 5.8% interest with a 30 year amortization. The total loan commitment
equated to a loan-to-value of 80%.

Thomas D. Wood and Co. along with Sky Mesa Capital secured $2.6 million in financing for Copper Pointe
office building at 4530-4570 S. Eastern Ave. in Las Vegas, NV, through The Standard Life Insurance Co. The
fixed-rate loan has a term of five years, with rate resets every five years, based on a 25-year amortization and an
interest rate of 6.25%. The loan-to-value is 65%. The 34,685 square-foot office was built in 1988 and is home to
major tenant Hand Surgery Specialist of Nevada.

Arbor Commercial Funding completed the following deals:

e $2.6 million loan under the Fannie Mae DUS Small Loan product line for the 107-unit complex known as
Summit Breckenridge Apartments in Duluth, MN. The 10-year loan amortizes on a 30-year schedule and
carries a note rate of 5.75%.

e $1.93 million loan under the Fannie Mae DUS Small Loan product line for the 50-unit complex known as
Alder Village in Portland, OR. The 10-year loan amortizes on a 30-year schedule and carries a note rate
of 5.91%.

e $1.93 million loan under the Fannie Mae DU Multifamily Affordable Housing product line for the 64-unit
complex known as Lake June Village Apartments in Dallas, TX. The 10-year loan amortizes on a 30-year
schedule and carries a note rate of 6%.

e $1.88 million loan under the Fannie Mae DUS Small Loan product line for the 16-unit complex known as
1322 Commonwealth Ave. in Boston, MA. The 10-year loan amortizes on a 30-year schedule and carries
a note rate of 5.98%.

e $1.5 million loan under the Fannie Mae DUS Small Loan product line for the 44-unit complex known as
Lakeside Manor Apartments in East Stroudsburg, PA. The 10-year loan amortizes on a 30-year schedule
and carries a note rate of 5.68%.

Thomas D. Wood and Co. along with Biscayne Asset Management secured financing in the amount of $1.55
million for the Corporate Center of Middleburg at 17535 Rosbough Drive in Middleburg Heights, OH, through The
Standard Life Insurance Co. The fixed-rate loan has a term of seven years, with rate resets every seven years,
based on a 25-year amortization and an interest rate of 6.90%. The loan-to-value is 50%. The 31,404 square-
foot office was built in 1976 and renovated in 1988, and is home to tenant Sanford Brown College.

NBS Financial Services arranged $1.2 million in fixed-rate financing for Meridian Business Park Building D, a
19,450-square-foot flex building in Lake Oswego, OR. The borrower was a Portland-based family, and StanCorp
Mortgage Investors was the lender.

Tesla Partners with Toyota, Takes Over NUMMI

By: Andrew Deichler

Tesla Motors announced last week that it has acquired the recently closed NUMMI (New United Motor
Manufacturing Inc.) factory in Fremont, CA. The Palo Alto-based automaker is teaming up with Toyota to
produce a new line of affordable electric cars at the award-winning plant.

The joint venture is adding more than 1,000 jobs to start, and could eventually creating up to 10,000 positions in
the near future. Toyota is investing $50 million in the new partnership.
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One of the cleanest, most advanced manufacturing facilities in the world, the 4.36 million-square-foot NUMMI
factory has the capability to produce approximately 500,000 vehicles per year, or about 1% of total worldwide car
production.

"The Tesla Factory effectively leverages an ideal combination of hardcore Silicon Valley engineering talent,
traditional automotive engineering talent and the proven Toyota production system,” said Elon Musk, CEO of
Tesla. "The new Tesla Factory will give us plenty of room to grow."

But despite its proficiency, the factory has experienced a series of recent setbacks that ultimately ended in its
closure last month. GM, which had partnered with Toyota to produce cars at NUMMI in 1984, discontinued its
share of production at the plant and terminated its joint venture with Toyota. Soon after, Toyota opted to relocate
the manufacture of its Corolla and Tacoma models to other facilities.

The closure made quite an impact throughout the Bay Area. In addition to the 4,700 NUMMI employees who lost
their jobs, many of the factory's suppliers also made cutbacks.

But Tesla saw NUMMI as the ideal facility to produce the forthcoming Model S, which aims to be the world's first
pure electric premium sedan. Unveiled last year, the car is expected to cost about $49,900, including a federal
tax credit. The Model S gets about 300 miles per charge and is due to hit the streets in 2012.

Tesla, which had also been considering sites in Downey and Long Beach, settled on NUMMI for its turnkey
gualities and room for potential expansion.

"With Fremont's long history of quality auto manufacturing and its recent growth in the emerging clean
technology cluster, this partnership has truly found an ideal home in Fremont," said Mayor Bob Wasserman. "We
anticipate the Tesla operations to serve as a catalyst in revitalizing the area and the economic outlook for the
region."

However, the reaction to Tesla's decision in Downey is far less pleasant. City officials expressed disdain at the
auto manufacturer's selection of NUMMI after what they said were "months of good faith negotiating" in which
Tesla promised to bring 1,200 jobs to Downey. Councilmember Mario Guerra called Tesla's decision a "last
minute betrayal," saying that the city was "hours away from signing the lease with Tesla."

Mayor Pro Tem Luis Marquez echoed Guerra's comments, accusing Tesla of "misleading” the city and calling
the company's actions "unconscionable." He added that the company submitted planning applications,
requesting that a subdivision of property be approved to determine if its proposed production facility would be in
compliance with the Downey Landing Specific Plan. "The question must now be asked if Tesla plans to
reimburse all the costs associated with their underhanded negotiation tactics," he said.

Musk responded to Downey's officials in a letter, in which he claimed that Tesla had been fully committed to build
its new plant in Downey until Toyota presented its offer. "If not for the great help of Toyota and support of MLC
(the General Motors spinoff) in acquiring NUMMI on terms that Tesla could afford, there is no question that we
would be at Downey," he said.

Polaris Moving Wisconsin Jobs to Mexico

By: Andrew Deichler

Polaris Industries is closing its parts plant in Osceola, WI, in what the snowmobile and ATV manufacturer calls
"an effort to improve its long-term competitive positioning, increase operational efficiencies and position the
company for future growth." Polaris plans to make improvements to its production plants in Roseau, MN, and
Spirit Lake, IA, and relocate some of its Wisconsin production to those facilities.

But the majority of the Polaris' operations in Osceola will be moved to a new facility in the Monterrey/Saltillo area

of Mexico. The company is currently scouting locations for the new plant, which it expects to be operational by
the first half of 2011.
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Polaris employs 515 people in Osceola. The company said it hopes to salvage some of the jobs.

The wind down at the Osceola plant is to begin immediately and is expected to conclude by 2012. Polaris is
currently in negotiations with several of its local suppliers to sell certain machinery and equipment at the facility,
with the goal of having said suppliers eventually manufacture components at the Osceola plant. However,
Polaris is also seeking a buyer for the location.

Polaris said that moving its operations to Mexico would allow the company to save on logistical and production
costs. It also said that it would make the company more accessible to customers in the southern United States.

"While this was a difficult decision for us, given the impact on our employees at the Osceola facility, we believe
the creation of these manufacturing centers of excellence will strengthen our company over the long-term and
enable us to maintain our lead in a competitive market," said Scott Wine, CEO of Polaris Industries.

Polaris expects to incur charges of about $35 million over the next few years as a result of the closure.

Tax Cuts: H&R Block Eliminating 400 Jobs

By: Andrew Deichler
H&R Block introduced a new restructuring plan last week that it said it would save up to $150 million by the end
of fiscal 2012. The plan calls for about 400 positions to be eliminated throughout the entire company.

The Kansas City, MO-based tax preparer has seen its profits fall in recent years. The company is coming off a
sub-par tax season that saw its total retail returns drop 6.6 percent, while tax preparation fees fell 5.5 percent to
$2.61 billion.

H&R Block said that it has already closed approximately 400 underperforming tax offices throughout the nation.
"We operate in a challenging and competitive environment, and to be successful we must find new ways to
provide better value to our clients,” Russ Smyth, president and CEO of H&R Block said. "This requires that we
narrow our focus and invest in a few key initiatives that will have the greatest impact on attracting and retaining
clients in our retail and digital channels, while eliminating other activities and their related costs."

H&R Block expects to incur about $28 million in severance-related charges by the end of July.

Local Closures & Layoffs

Closure or
Company Address Layoff # Affected Impact Date

now through

Polaris Industries 805 Seminole Ave, Osceola, WI closure 515 2012
H&R Block Nationwide layoff 400 immediately
VF Imagewear W238 N1800 Rockwood Dr, Waukesha, WI closure 165 8/8/2010
Rockwell Automation 1201 S 2nd St, Milwaukee, WI layoff 78 7/31/2010
Charter Automotive 9201 W Heather Ave, Milwaukee, WI closure 19 7/30/2010
Eagle Heights Academy 1833 Market St, Youngstown, OH closure 116 6/30/2010
CollectCorp 7251 Engle Rd, Middleburg Heights, OH closure 38 immediately
Boeing Puget Sound, WA layoff 17 6/18/2010
Sunwest Management 3723 Fairview Industrial Dr SE, Salem, OR layoff 150 7/19/2010
The Allied for Downtown

NY 104 Washington St, New York, NY closure 58 6/4/2010
Sports Publications

Production 18 Industrial Park Dr, Port Washington, NY closure 24 6/6/2010
Quesos La Ricura Ltd. 225 Park Ave, Hicksville, NY layoff 43 9/2/2010

temporary

Atria Senior Living Group = 146 Glen St, Glen Cove, NY closure 37 8/18/2010
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Closure or
Company Address Layoff # Affected Impact Date

27 full-time,

The Princeton Review 2315 Broadway, New York, NY layoff 86 part-time 8/16/2010
Sheraton Hotels of New

York 790 7th Ave & 51st St, New York, NY layoff 30 6/4/2010
Brooks Provisions 3445 S Front St, Philadelphia, PA closure 133 5/7/2010
Bank of America Richmond, VA layoff 135 8/31/2010
Stanley Furniture 1641 Fairystone Park Hwy, Stanleytown, VA  layoff 530 7/1/2010
Continental Casualty Co.

(CNA) 333 S Wabash Ave, Chicago, IL layoff 60 6/15/2010
Material Sciences 2200 E Pratt Blvd, Elk Grove Village, IL closure 87 6/13/2010

Lease Cancellations

Texas Rangers Baseball Partners announced its plan Monday to complete the sale of the Texas Rangers
Baseball Club, after filing for Chapter 11 bankruptcy on the same day. Rangers Baseball Express, an investor
group led by Chuck Greenberg and Hall of Fame pitcher (and team president) Nolan Ryan, is purchasing the
team for $575 million, which is the total amount that the Rangers owns to creditors, as well as current and former
players. The Greenberg-Ryan group is also picking up the lease of the Rangers Ballpark in Arlington, as well as
153 acres of surrounding land.

Ameritrans Capital Corp. is cancelling its office lease at 747 Third Ave. in Manhattan. The investment company
has agreed to pay $260,000 in termination fees and related payments for the month of June. Ameritrans is also
terminating a lease in Long Island City, effective June 30. The company declined to give the address of this
location. Ameritrans expects that future operating expenses will be reduced as a result of the cancellations.

Collectors Universe a provider of authentication and grading services, is reducing its operating lease
obligations at two Manhattan locations that it no longer occupies. The company has cancelled the jewelry
authentication portion of its business and has decided to focus solely on collectables. Collectors Universe plans
to sublease one of the properties, while the other lease will be terminated and the space will be turned over to
the landlord. As a result, Collectors Universe's rent and other lease expenses will be reduced from $8 million to
$4.3 million, payable through December 31, 2017. The company also expects to be able to reduce its estimated
accruals for its remaining lease obligations by $500,000 by the end of fiscal 2010.

lease transfer of ballpark
Texas Rangers Baseball Rangers Ballpark, 1000 Arlington Sports Facilities  and sale of surrounding
Club Ballpark Way, Arlington, TX Development Authority land

William Kaufman

Ameritrans Capital Corp. 747 3rd Ave, New York, NY Organization 3,500 SF, exp. 4/14/2014
Ameritrans Capital Corp. Long Island City, NY unknown unknown
Collectors Universe 31 W 46th St, New York, NY Elysee Investment Corp. exp. 12/31/2015
Collectors Universe 124 E 40th St, New York, NY Dupont Associates exp. 12/31/2017

Loan Maturities: Office Loans Expiring in August

Payment
Property Address Cur. Bal. Mat. Date | Status CMBS

500 W. Monroe St.,
500 West Monroe Chicago, IL $140,000,000 8/9/2010 Current MSCI 2007-XLF9
Payment Not
Received
But Still In
Grace Period
635 Madison Ave., New or Not Yet
635 Madison Avenue York, NY $75,000,000 8/9/2010 Due MSCI 2007-XLF9
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Payment
Property Address Cur. Bal. Mat. Date | Status CMBS

Continental Grand I
Colodny Professional
Plaza

Ridglea Renaissance
Office Building

The Parklawn Building

San Felipe Plaza

2500 City West
6300 Wilshire Boulevard
6300 Wilshire Boulevard

Tech Center VI

Meadowbrook North

Advertisement

400 Continental Blvd., El
Segundo, CA

5236 Colodny Drive,
Agoura Hills, CA

3327 - 3345 Winthrop, Fort
Worth, TX

5600 Fishers Lane,
Rockville, MD

5847 San Felipe Road,
Houston, TX

2500 Citywest Blvd.,
Houston, TX

6312 Wilshire Blvd., Los
Angeles, CA

6312 Wilshire Blvd, Los
Angeles, CA

5575 Tech Center Drive,
Colorado Springs, CO
100 300 500 1200
Corporate Parkway,
Birmingham, AL
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$35,962,107
$977,699
$1,134,976

$100,000,000

$101,500,000

$70,000,000
$55,000,000
$5,000,000

$9,200,000

$48,000,000

8/9/2010 Current
8/11/2010 Current
8/11/2010 Current

8/11/2010 Current
Late
Payment But
Less Than
30 days

8/11/2010 Delinquent
Late
Payment But
Less Than
30 days

8/11/2010 Delinquent

8/9/2010 Current
8/9/2010 Current

8/11/2010 Current

8/6/2010 Current

LBFRC 2006-
LLFA

LBUBS 2000-C5

LBUBS 2001-C2

LBUBS 2003-C7

WBCMT 2005-
Cc21

WBCMT 2005-
Cc21

WBCMT 2006-
WL7A
WBCMT 2006-
WL7A

CSMC 2006-C3

GCCFC 2005-
GG5







