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CRE Forecasters Predict 'Gloom Again in 2010’

Owners Will Have Another Rough Year and Vultures Could Swoop in To Pick Off the Weak
By: Randyl Drummer
CosStar has reviewed the next round of commercial real estate surveys, forecasts and emerging trends for 2010 -
- and unless you're an opportunity fund, the results are hardly encouraging for the industry. Rents and values
continue to plummet across virtually every commercial real estate sector with little prospect for near-term
improvement.

About the only good news is that the market is either now hitting or will soon hit bottom, bringing a riot of loan
workouts, write downs, defaults and foreclosures -- along with the time-tested rush by savvy, cash-rich investors,
who, with some impeccable timing, will tap some very attractive buying opportunities at bottom-of-the-cycle
prices.

At least five major surveys and forecasts have been released since late last week by such influential industry
groups as Real Estate Roundtable, the MIT Center for Real Estate, the National Multi Housing Council, and
NAIOP.

(Editor's Note: PricewaterhouseCoopers and the Urban Land Institute, embargoed the release of their annual
Emerging Trends in Real Estate report unitl early Thursday morning after Watch List deadline.)

The surveys tend to confirm 2010 projections last month by CoStar and its newly acquired analytics partner,
Property Portfolio and Research Inc. (PPR), which were among the first forecasts to be released. The office
vacancy rate stood at 13% at the end of the third quarter, and CoStar forecasts several more quarters of
negative absorption and another 300 basis-point increase in the vacancy rate to 16% as the office market trails
what's shaping up to be a "jobless recovery." Demand won't return until 2011-12, but the national office vacancy
rate will eventually fall to 10.5% by 2014 if job numbers begin to pick up as expected, according to CoStar
projections.
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Looking ahead in industrial, CoStar forecasts that the national vacancy will rise from 10.2% in the third quarter to
as high at 11% next year, but the amount of negative net absorption -- which approached nearly 150 million
square feet year to date through the end of the third quarter -- should taper off over the next couple of quarters.
The industrial market will slowly resume leasing activity starting in mid-2010, generating reasonably strong
positive quarterly absorption through 2013. Rents, however, likely will remain moribund for two or three more
years.

Coming off an idle 2009, the next year will likely rank as the slowest year of the modern era for new
development, according to projections given by CoStar in a series of webinars last month.

One of the main questions appears to be: what constitutes a market bottom and when will we get there,
particularly with regard to CRE prices and values? Most of the forecasts call the pricing bottom for next year,
sooner rather than later, but the MIT Center for Real Estate suggests that transaction pricing for institutional real
estate at least may have already bottomed in the third quarter.

Here are the thumbnail versions of this week's forecasts and surveys:

+ Commercial property markets remain extremely stressed with high unemployment pushing up vacancies,
no credit capacity and values still plummeting with little prospect for significant near-term improvement,
according to Real Estate Roundtable's latest quarterly survey of the sentiments of senior commercial
real estate executives.

+ Despite shrinking rents and values, some developers, owners and investors are optimistic that 2010 will
bring slight growth in national productivity and improved liquidity in credit markets, according to NAIOP's
annual Vital Signs survey, with 44% of respondents predicting that borrowing will improve somewhat in
the coming year.

+ For the first time in more than a year, transaction prices in commercial property deals sold by institutional
investors rose in the third quarter, suggesting that the U.S. market may have found a bottom, according
to the aforementioned MIT Center for Real E-baseglt e| i n
index (TBI) rose 4.4% in the third quarter from the second quarter, the largest jump since before the start
of the mid-2007 market downturn.

+ Though there's some good news, the annual Emerging Trends in Real Estate 2010 survey by
PricewaterhouseCoopers and the Urban Land Institute, in which a record 900 people participated, won't
do much to comfort the pessimists or encourage the optimists.

NAIOP: Lending, Confidence Will Improve Slightly

Let's start with the least pessimistic of the surveys, for lack of a better description. Respondents to the NAIOP
Vital Signs report, a survey of nearly 400 developers, owners and investors conducted in early September, said
an increase in consumer and business confidence will likely bring higher household and corporate spending
throughout 2010. Lenders, chiefly banks, private investors and insurers, will loosen their purse strings a bit in
2010.

For 2009, 64% of NAIOP respondents felt that borrowing money was the same or somewhat easier than a year

ago. But confidence improves a bit for 2010, with 80% ofthis year 6 s partici pants indicat
difficult or become somewhat more available. Almost 32% of respondents feel that industrial rents will improve in

2010 as availability rates start to level off. But they noted that new industrial development remains slow in 2009

and will be almost non-existent in 2010.

"Obviously the volatile markets of the last year have created great concern for those seeking capital, and the

decline in development is the consequence,” said Douglas Howe, chairman of NAIOP and president of
Touchstone Corp. in Seattle. "While the overall consens
indicators will at least stabilize in 2010."

Almost all NAIOP respondents saw office rents deteriorate in 2009, and most expect rents to level off next year,
with a few markets expecting a slight increase. Vacancy rates are expected to continue to increase in 2010 --
especially in markets heavily impacted by the residential meltdown -- and begin leveling off by the end of the
year. Virtually no one in the NAIOP survey had a positive take on office or industrial development -- a far cry from
the boom years when development interest was in the mid 40% range.

Real Estate Roundtable: Grim Reality Sets In
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The three indices tracked by the Real Estate Roundtable Sentiment Survey have risen considerably since the
near-collapse of financial markets last fall -- a reflection of respondents' collective sense of relief at having
survived the worst of the turmoil. However, the latest numbers, based on a survey of more than 100
respondents, remain well below the ideal of 100, with the "current conditions" index standing at 56. An index of
100 means all survey respondents have answered that conditions today are "much better" than they were a year
ago and will be "much better" 12 months from now.

"The problems now are more clearly defined and there's a grim sense of reality setting in, but that's a long way
from saying markets are stabilizing or that conditions are on the mend," said Roundtable President and CEO
Jeffrey DeBoer. "With job losses mounting, consumer confidence in the doldrums and a relapse of the recession
still possible,”" the government will need to take more policy action to restore credit availability and address the
equity shortage resulting from falling commercial property values, DeBoer said. Though the percentage declined
to 77% from 93% in the previous quarter, a large majority of respondents still noted that property values are
down versus a year ago. And they aren't optimistic about the future, with 71% saying they expect values to
remain "about the same" or to erode even further in the next 12 months.

"So-called 'zombie buildings' and empty storefronts on Main Street will only mean bigger budget shortfalls for
local governments, more layoffs for construction, hotel and retail workers, and further devaluation of investment
portfolios held by individual and institutional investors," DeBoer said. "If there is any good news to report, it's that
the trillion-dollar refinancing crisis in commercial real estate now has the attention of policymakers at the highest
levels, including President Obama."”

Although capital market conditions remain "extremely fragile,” the survey shows some somewhat improved
outlooks for 2010. On the debt side, 28% of those polled said credit availability is worse today than a year ago,
compared with 71% who said so in the previous quarter. The percentage that described equity availability as
worse today than one year ago also dropped significantly -- from 55% in the third quarter to 17% in the latest
survey. Echoing the Federal Reserve's latest Beige Book report last week, DeBoer cautioned that any signs of
improvement or a leveling off in the rates of decline should be looked at in the context of where things stood 12
months ago.

MIT's David Geltner: Prices May Have Bottomed

The new report by the MIT Center for Real Estate notes that not only did the transaction price index (TPI) show
gains, but transaction volume grew markedly for the second straight quarter in a row. Together, the report yields
the first increase in market sentiment in two years. Prices that buyers are willing to pay, MIT's so-called demand
index, posted a 12% increase after eight consecutive quarters of decline.

"One quarter does not a trend make, and we are still well below normal trading volume," acknowledged MIT
center research director David Geltner in a press release. "Nevertheless, this is the strongest sign of a bottom
that wedve had in two years."

For its indices, MIT uses transactional data from the National Council of Real Estate Investment Fiduciaries
(NCREIF), a trade group representing institutional real estate investment companies.

Make Up Your Mind Already

By: Mark Heschmeyer

This past Monday, Thomas Properties Group Inc. commenced a public offering of up to 22 million shares of its
common stock, which could potentially raise more than $77 million in cash. The next day, the Los Angeles-based
company with a substantial portfolio of office properties in Texas, California and Pennsylvania abruptly cancelled
the offering following push back from current shareholders who complained about "a massive" dilution of shares.

AfWe believe that the current mar ke twitkthenofferirigiatahistimea The
company's management team and board of directors do not consider the current market price of the company's
commonstock t o be refl ecti ve isdllJamessA. Thomas chairman, GE® hnd eresient of
Thomas Properties had to say in a company release.

Thomas Properties reported a net loss of $10.9 million in quarter ended Sept. 30.

not
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American Spectrum Realty Management, Inc.

American Spectrum Realty Management, Inc. possess the abil-
ity to evaluate under-performing assets, assess the cause, and affect
a cure. American Spectrum currently handles management and leas-
ing for 35 properties totaling over 3 million square feet.

The Strategy is Straightforward: Provide strong management to
improve efficiency and enhance market position, bring a higher level
of professionalism to the property’s management, and use proven

leasing strategies to obtain high occupancy levels; focusing not just
A M E R l C A N e — on the number of tenants, but also on the quality of tenants.

SPECTRUM

The Result is Clear: Real Estate assets that are reachable and sus-
tain their performance potential despite market fluctuations.

Il

American Spectrum Realty Management, Inc.
can turn your under-performing assets around
starting today.

Contact Bill McGrath, CCIM
(713) 706-6200

www.AmericanSpectrum.com

Back to the Future: CRE Prices Falling Back to Pre 2004 Levels

By: Mark Heschmeyer

While it has been widely assumed that the bulk of the damage from the devaluation of commercial real estate
would hit properties purchased at the peak of the market in 2006 and 2007, Wall Street is now worrying about
the deals completed in 2005 and earlier. If its worries are right, tens of billions of more dollars in commercial
mortgage-backed securities are at risk of credit downgrades; and future property transactions and loan reviews
are subject to greater scrutiny from investors and banks.

According to analysis using CoStar COMPS Analytic, today's cap rates are now higher than they were in 2004
and the average price per square foot or per unit being paid today are either at or less than 2004 price levels.
Office properties are approaching the average price paid in 2004 ($168.05 now vs. $164.02 then);
A Industrial properties are already 13% less than the average paid in 2004 ($70.66 vs. $80.90);
A Shopping center properties are 23% less than the average paid in 2004 ($83.79 vs. $108.71); and
A Multifamily properties are 19% less than the average price per unit paid in 2004 ($70,352 vs. $86,487).

Today's property sale prices are now 22% off their peak in 2007 for industrial property, 29% for multifamily and

shopping center properties and 31% for office buildings. And the projection is that commercial real estate values
are likely face further delevering.
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Bond rating agency Fitch Ratings said it expects that real estate fundamentals will continue to deteriorate over
the next 18 to 24 months, even as a recovery begins in the broader economy. That deterioration is likely to
cause rating downgrades for seasoned U.S. CMBS deals.

Fitch plans to close out 2009 with a thorough review of its rated portfolio of older U.S. CMBS deals (originated in
and before 2006).

"Large loan floaters, pre-2000 vintage CMBS, and deals originated in the latter half of 2005 will be most
susceptible to downgrades," said Mary MacNeill, a managing director at Fitch. "It should be noted that the
magnitude of these expected negative rating actions will not be as significant as that of recent actions already
taken on later vintages."

While Fitch expects these older vintage transactions to perform better from a ratings standpoint, "it is now
evident that all CMBS vintages are susceptible to the severe economic conditions of the past two years,"
MacNeill said.

Fitch's third-quarter review of 2006-2008 CMBS deals, which concluded earlier this month, resulted in rating
affirmations on 80% by balance (totaling $186.1 billion), and downgrades for the remaining 20% ($44.3 billion).
Fitch expects few additional near-term negative rating actions among these 78 deals.

Fitch currently has $10.8 billion from pre-2006 vintage fixed-rate transactions and $3.3 billion of the $30 billion of
outstanding large loan floating-rate transactions on ratings watch negative. Fitch said it expects that operating
cash flows will continue to weaken across all sectors.

While the economy has recently shown some positive momentum, Fitch said it does not expect that this will
translate into near-term stabilization for commercial real estate. Fitch's current outlook on every major property
type is negative.

The hotel sector has demonstrated the most volatility due to the daily resetting of rates and the discretionary
nature of the operating business. Demand from both leisure and business travelers remains low. With travel
concentrated at hotels with lower price points, the luxury segment has faced the greatest declines. Across the
larger markets, revenue per available room has declined approximately 20% during the past year. Fitch said it
expects the largest market value declines, of up to 50%, to occur in the hotel sector.

Though delinquencies remain low, the office sector will see stress in the coming months, as unemployment
climbs through the coming year and longer term leases come up for renewal. Vacancies have reached 15%
nationwide and are expected to rise higher in the coming year. Though larger central business district markets
continue to outperform suburban markets, landlords are facing a swift decline in base rents, significant
concessions, and vacant sublet space, now that tenants have gained the upper hand.

The retail sector continues to struggle due to cautious consumer spending, increased vacancies, and limited
store openings, which have pressured rents. Owners are struggling with vacant big box spaces, as retailers
across the country review their lease agreements for co-tenancy clause rent reductions or rights to terminate.

Rising unemployment and slowed household formation continue to affect multifamily loans, which have the
second highest rate of delinquency. Vacancy has risen to 8% nationwide and is expected to reach 10% by next
year. Falling rents won't rebound until the supply overhang and shadow space are absorbed.

Fitch said it anticipates CMBS delinquencies will hit 6% by first-quarter of next year and double digits by 2012.

Banks' Own Liquidity Needs Will Drive CRE Lending Decisions in 2010

Replenishing their balance sheets is the top priority for a vast majority of bankers from across the United States
as they evaluate the health of their commercial real estate portfolios, according to Jones Lang LaSalle's 2010
Bank Sentiment Survey.



Nearly 75% of nationwide bankers said liquidity easily trumps loss reserve issues & with only 26% of direct
lenders, syndicators and mortgage banking subsidiaries prioritizing the avoidance of write-downs on their
portfolios.

"While the issue of preventing future losses has garnered much attention as of lated it appears at least for nowd
that commercial real estate lenders would much rather avoid being hamstrung by the lack of funds than avoid
write-downs. Bankers are clearly trying to liquefy their commercial real estate portfolios and enhance their ability
to redeploy those funds more profitably in the future,” said Mike Mounts, managing director of Jones Lang
LaSalle's Real Estate Investment Banking team.

A continued lack of confidence in the commercial real estate market and a massive wave of impending maturities
have stymied efforts by banks to increase lending within this crucial sector of the economy.

However, lenders could soon be providing a sliver of hope to those within the commercial real estate industry.
Nearly 75% of those surveyed expect their commercial real estate loan production to increase in 2010 versus
2009. The vast majority of respondents (85%) predict their lending for properties, notes and new construction will
increase by as much as 30% in 2010. Still, much of the capital reserved for commercial real estate allocations
may be withheld to service existing rollover debt.

Eighty-one percent of bankers indicated that up to 40% of their commercial real estate allocations for this year
would be used to refinance upcoming maturities. Another 13% expect their allocations to service existing rollover
debt will make up 60% to 80% of their real estate lending.

Banks also expect to be tied up in extensions as more than half of respondents (55%) say they are offering
borrowers one- to six-month extensions on their maturing commercial real estate loans. Another 28% have gone
even farther and are offering forbearances of up to six to 12 months. However, when it comes to those
extensions, bankers appear to be drilling down and enforcing stricter requirements. A full 45% of lenders say
requiring borrowers to pay down the principal is the biggest factor in loan extensions.

"The drumbeat of 'delay and pray' and 'extend and pretend' still sounds loudly. But we expect the newest phrase
may well be 'act now or regret later' as bankers are beginning to seek new ways to maximize proceeds on
faltering commercial real estate loans now," said Dave Hendrickson, managing director of Jones Lang LaSalle's
Real Estate Investment Banking practice.

"Bankers are telling us that they have limited human capital, time and monetary capital to continue carrying these
unproductive loan balances. They're looking for an innovative exit strategy,” added Dan Culler, chief operating
officer of REDC, Jones Lang LaSalle's joint venture partner.

That new strategy may be a commercial note auction, as bankers' interest in clearing their books quickly with an
efficient auction sale is growing. The use of auctions to enhance liquidity appears to be gaining in popularity as
nearly half (48%) of all respondents said they do plan to utilize that market to facilitate commercial real estate
property or note sales in 2010. Top on the auction list to dispose is the sale of commercial property with 39%.
First liens come in second with 28%, with non-performing notes following with 17% of respondents saying they
will use auctions to dispose of them.

"Banks are in the early stages of digesting commercial real estate exposure and we expect the need for note
sales to manifest itself in additional activity in 2010," added Mike Mounts. "Those that utilize auctions in the
coming months will limit their losses and rally first against the coming wave of maturities."

The Jones Lang LaSalle survey also indicated that, as lenders slowly begin to increase their new conventional
commercial real estate loan output, terms are tougher than they have been in the past. According to 41% of
respondents, the loan-to-value rate they are quoting on new loans is hovering around 60 to 70%. Another 29%
say they're requiring LTV rates of 70% or more.

"Borrowers that are creditworthy and have a long-term chance of success will rise to the top of the heap as the
banking industry re-evaluates its priorities. These tougher terms and small incremental extensions are an
indication that lenders will be keeping borrowers on a very short leash over the next three to four years," Mounts
said.
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FDIC Adopts Guidelines For 'Prudent' CRE Loan Workouts

By: Randyl Drummer
The Federal Deposit Insurance Corp. (FDIC) made good on its promise to adopt a poiicy supporting “prudent”
commercial real estate loan workouts."

The FDIC is teaming with other agencies, including the Federal Reserve and Office of Thrift Supervision, which
codify recent statements by FDIC Chairman Sheila Bair and others that modifying loans in a prudent way is often
in the best interest of both banks and creditworthy commercial real estate borrowers.

Under the newly released policy, performing loans, including those that have been renewed or restructured on
“reasonable modified terms," will not be subject to adverse classification solely because the declining value of
the underlying collateral. According to the policy statement, banks must accurately identify their potential losses
when making modifications to troubled commercial real estate loans.

With hundreds of billions in commercial real estate loans coming due, loan losses are threatening banks, with
small and midsize institutions the most at risk. At least 115 banks have failed this year, costing the FDIC
insurance fund an estimated $25 billion -- a figure expected to rise to about $100 billion through 2013.

The FDIC is asking banks and savings & loans to pay $45 billion in advance premiums that would have been
due three years from now to help replenish the fund. Nearly $500 billion in commercial real estate loans are
expected to come due annually over the next few years.

Reversal of Fortune? Apartment Investment Activity Picking Up

By: Randyl Drummer
A flurry of apartment transactions and positive reports from the trenches by apartment owners in recent weeks is
providing strong evidence for multifamily experts who say the sector is finally showing signs of improvement.

CosStar information shows a number of deals of $20 million or greater announced over the last couple of weeks
in such diverse markets as Phoenix, Oklahoma City, Houston, Silver Spring, MD and North Manhattan In the
largest and most recent deal, Equity Residential closed its purchase of the Metropolitan at Pentagon Row, a 15-
story, 326-unit apartment complex in Arlington, VA, from joint venture partners Cornerstone Real Estate Advisers
and Kettler in a cash deal for $100 million, or about $306,748 per unit, according to CoStar COMPs.

At the same time, development, which has virtually evaporated in 2009, is also making a re-appearance courtesy
of the apartment landlords. Avalon Bay Communities Inc. (NYSE: AVB) surprised analysts last week by
announcing two new developments in the northeast totaling $66 million scheduled to begin in the current quarter.

Alexander Goldfarb, REIT analyst with Sandler O'Neill, said it's not surprising that AvalonBay revealed its
intentions at this time, given the long lead time required to deliver new product.

"Assuming the job market begins to firm by the end of 2010, the balance of power begins to favor apartment
landlords starting in 2011," Goldfarb said. "Thus, [AvalonBay] would need to start building in earnest in 2010 to
deliver into the front wave of the next cycle."

Meanwhile, Citi upgraded Equity Residential (NYSE: EQR) from sell to hold based on an array of factors,
including modest, tentative signs of stabilization in its markets, an improved outlook for 2010, attractive pricing
for its shares, continued control of expenses and EQR's successful disposing of a number of properties that
eventually will position the REIT for growth.

"It remains premature to call a plateau, however, as some markets continue to spiral, [for example] Phoenix.
EQR appears to have traversed the steepest part of the macro slope and is increasingly positioned for recovery,"
Citi analyst Michael Bilerman said in a note to clients.

A pair of new reports also reveal signs of improvement in apartments. In a survey by Jones Lang LaSalle this
week, more than two-thirds of respondents said multifamily will outperform office, retail, industrial and hotels in
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2010 - and not by a small amount, as much as 30%, with nearly 95% of those surveyed expecting to ramp up
investment and development in the coming year. It's a marked reversal from a year ago, when 67% predicted
that multifamily would underperform other commercial real estate sectors by virtually the same amount.

JLL surveyed owners, developers, investors and commercial real estate service providers for its Cross-Sector
Survey at the Urban Land Institute's Fall Conference this week in San Francisco. The company conducts the
survey each spring and fall.

"The attitude towards multifamily has completely changed in the past year. Financing from Freddie Mac and
Fannie Mae has certainly bolstered t imgbuyersant selleisbegintof |t hi s
come closer to a common ground on pricing discovery in the multifamily product category,” said Dave Doupé,
managing director of Jones Lang LaSalledéds West Coast |Cap
The latest quarterly survey by the National Multi Housing Council (NMHC) also shows evidence of improvement,

with price gaps narrowing, apartment sales heating up and debt and equity capital more readily available. The

council's sales volume index hit its highest level in four years, while the equity and debt financing indices were

the highest in three years, according to survey results last week.

"The broad improvements in sales volume and debt and equity financing suggest the transactions market may
finally be thawing," said NMHC Chief Economist Mark Obrinsky, adding that nearly half of respondents indicated
that the gap between what sellers are asking for and what buyers are offering has narrowed.

But the evidence of an upturn isnoét yet over whendfoai ng. E
apartment residences continues to slip, according to the NMHC. An index measuring "market tightness" shows

that vacancies remain high and rents depressed. The index improved from 20 to 31 in the third quarter, but it

remains still well below 50, the tipping point between growth and decline.

Avalon Bay was careful in its earnings call to emphasize that despite modest signs of portfolio and capital
markets improvement, they do not believe their markets are near a recovery or inflection point on the path to
positive growth. However, the company is stockpiling capital and reducing leverage in anticipation of future
growth opportunities, Bilerman said

"While not surprising in that construction is in [Avalon Bay's] DNA, new starts are a risk," wrote Citi REIT analyst
Michael Bilerman in an investor note. "

Equity Residential, meanwhil e, continues to sell aggres:
debt retirement and investment redeployment.

Despite the overall upbeat tone, management expressed caution and noted that rents will continue to roll down
for some time. Markets that were late to the downturn, for example, California and Seattle, are seeing the worst
year-over-year comps now. Move-outs to home purchases appears to be increasing.

Rising markets include Washington, DC, Boston, South Florida and Orlando. Market still in the skids include Los
Angeles, Orange County, San Francisco, Seattle and Phoenix. "The West Coast is in the early innings," Goldfarb
said.

The Sale of The Metropolitan at 1401 S. Joyce St. in the Pentagon City/Crystal City submarket of northern
Virginia a vivid example of the D.C. market's strength. The Metropolitan, adjacent to Simon Group's 1 million-
square-foot Fashion Center at Pentagon City complex and Federal Realty Investment Trust's 296,000-square-
foot Pentagon Row retail center, is 95% leased.

In addition to the Metropolitan, recent transaction of +$20 million tracked by CoStar across the U.S. include the
following.

Investment Property Associates (IPA) purchased the San Melia Apartments in Phoenix from TIAA-CREF for
$47.82 million, or $98,000 per unit. Located at 14435 S. 48th St., the 493,192-square-foot multifamily property
features 172 one-bedroom units, 244 two-bedroom units and 72 three-bedroom units. Amenities include a resort-
style swimming pool, two sand volleyball courts, two basketball courts, tennis courts, two spas, a clubhouse, a
state-of-the-art fitness center and garage parking. Each unit includes a washer and dryer, an alarm system and a
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private patio/balcony. The property was reportedly 96 percent occupied at the time of sale. Brad Goff and Bret
Zinn of Apartment Realty Advisors represented TIAA-CREF. Cindy Cooke and Brad Cooke of Colliers
International in Phoenix represented IPA. (CoStar COMPS #1814971)

Cornerstone Development acquired three Oklahoma City area apartment complexes for $44.5 million or
$44,000 per unit, in the region's largest commercial property transaction so far this year. The portfolio included
the 368-unit, 245,216-square-foot Watersedge Apartments in Oklahoma City; the 157-unit, 84,904-square-foot
Gardens at Reding, also in Oklahoma City; and the 488-unit, 354,408-square-foot Oxford Oaks Apartments in
Edmond. Andy & David Burnett with Sperry Van Ness-William T. Strange & Associates represented the seller in
the deal, SIA Partners of Santa Barbara, CA. The deal closed less than five months after the portfolio went under
contract. Existing Fannie Mae bonds were paid off and financing through a new HUD loan made the sale
possible. (CoStar COMPS #1806686)

Home Properties Inc. sold the Morgan Crossing Apartments at 146 Chestnut Crossing Drive in Newark, DE, to
Morgan Management LLC. Freddie Mac provided $24.72 million in financing. The loan features a 10-year term
and a 30-year amortization schedule. The 432-unit, 371,520-square-foot multifamily community sits on 13 acres
and features a fitness center, laundry facilities, playground, and tennis/racquet/basketball courts. Andrew Jonas
of The Kislak Co. represented Home Properties Inc. in the transaction. (CoStar COMPS # 1799458)

Bankrupt developer Opus West sold McDowell Village in Scottsdale, AZ, to West Development Inc. for $24
million, or about $122,000 per unit. The 197-unit, 212,709-square-foot senior apartment community at 8300 E.
McDowell Road was built in 2005 in the South Scottsdale submarket. Lisa Widmier of VantAge Pointe Capital
Management & Advisory Inc. represented the seller. The buyer was self-represented. (CoStar COMPS
#1813094)

Metrovest Equities sold the multifamily building at 1420-1428 Fifth Ave. in New York to L&M Development
Partners Inc. for $21.93 million, or about $182,700 per unit. The six-story, 120-unit apartment building was built
in 2007 and totals 115,728 square feet on two acres. The property is one of the largest remaining development
sites in Northern Manhattan. The buyer plans to build an 180,000-square-foot to 260,000-square-foot multifamily
building on the site. Shimon Shkury, Mike Tortorici, Victor Sozio, Ivan Petrovic and Christopher Lefferts of
Massey Knakal Realty Services Inc. represented the seller, while the buyer was self-represented. (CoStar
COMPS #1810887)

Nevins Adams Lewbel & Schell (NALS) acquired the 268-unit Colonnade Townhomes in Hillsboro, OR, from
Prudential Real Estate Investors for $21.4 million, or about $80,000 per unit. The 289,426-square-foot multifamily
complex at 20311 N.W. Colonnade Drive was built in 1996 and sits on 12.5 acres. The property consists of 140
one-bedroom/one-bath units, 96 two-bedroom/two-bath units, and 32 three-bedroom/ three-bathroom units. Kirk
Taylor and Ann Blume of CB Richard Ellis represented the seller, while the buyer was self-represented. (CoStar
COMPS # #1792352)

Mid-City Financial Corp. closed on the purchase of the apartment complex at 14120 Grand Pre Road in Silver
Spring, MD, for $20.8 million, or about $108,333 per unit. Equity Residential was the seller. Aspen Crossing, a
192-unit garden apartment complex, was built in 1979. Its occupancy is approximately 96 percent and received
$2.5 million in capital expenditures and improvements since 2002. Bill Roohan, Mike Muldowney, Andy Boyer,
Michael Rudolph and Brian Margerum of CB Richard Ellis's Washington, DC Multi-Housing team brokered the
sale. The CB Richard Ellis Capital Markets Mid-Atlantic Debt & Equity Group, led by Maury Zanoff and Joe
Donato, arranged the financing for the buyer. (CoStar COMPS #1789442)

The Flat, a 206-unit apartment complex located at 750 S. Garland Ave in the City West area of Los Angeles
recently sold for approximately $20 million. (CoStar COMPS #1793349)

Bridgewood Property Co. and Harrison Street Real Estate Capital have begun construction of a 207-unit in The
Woodlands, TX, master-planned community north of Houston. The project is scheduled for late-2011 delivery.
The Village at The Woodlands Waterway is a senior living rental community providing assisted living, memory
care and independent living units along The Waterway in The Woodlands Town Center. It is located at 2323
Lake Robbins Drive at the southwest corner of Grogans Mill Road and Lake Robbins Drive.
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Casinos Not Holding the Cards in Current Economy

As gaming companies face declining revenues and margins, aggressive steps must be taken to restructure debt
and reduce costs, according to distress experts at Grant Thornton LLP's Corporate Advisory and Restructuring
Services practice. Bankruptcy is more likely for those with low interest coverage ratios, low levels of cash and
limited unencumbered assets to address looming debt maturities.

Net revenues at gaming companies during the last year declined because foot traffic has been weak and patrons
have reallocated their entertainment dollars. The decline in leisure travel also has pressured hotel room rates,
which had a negative impact on hotel operations.

This, coupled with an overall decrease in consumer spending that's not expected to let up in the short term, is
causing gaming companies of all sizes to struggle. Las Vegas, considered a destination market, is being hit
harder than regional markets because people are staying closer to home.

"Gaming companies that are currently constructing new facilities have an additional capex burden draining
needed cash, whereas those with planned additions in the future face less immediate cash uses and lower
financial risk," said Jim Peko, principal of Grant Thornton Corporate Advisory and Restructuring Services.
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