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Hintikka Consulting and Legal Services Uses 
CoStar Suite® to Close More Deals

Hintikka Consulting and Legal Services 
delivers professional property tax assessment 
guidance to clients across Ontario. Founded 
by Mathias Hintikka, Principal and Licensed 
Paralegal, the fi rm is relied upon by various 
companies to review their Municipal Property 
Assessment Corporation (MPAC) assessments 
to confi rm the stated value of their properties. 

“Using CoStar has cut my research 
time by 70 percent.”

CoStar Delivers a Full Information Solution

Hintikka uses CoStar to access expertly researched 
and verifi ed sales data.  He uses this to develop 
detailed property assessments. He is able to pull 
sale comp information for similar properties in a 
designated area using fi lters including purchase 
amount. 

“I rely heavily on true owner information to prepare 
my analysis,” says Hintikka. “Using CoStar, I’ve often 
found that true owner information differs with what  
MPAC has noted. CoStar peels back the layers of 
the properties in question and gets the ownership 
information, which is critical.”

A One-Stop Research Shop

Hintikka relies on his CoStar researchers to get 
the specifi c property and sale information he 
requires. “I consider CoStar researchers as my 
own assistants – I reach out to them regularly for 
information, and I hear back within 24 hours.”

“CoStar has allowed me to generate more revenue 
and do twice as many deals a year, while also 
saving me $16,000 in added subscription costs,” 
says Hintikka. “Using CoStar has cut my research 
time by 70 percent. Everything is done in just a few 
clicks, and I know it’s thorough and accurate.” 

Faster Closings Mean More Business

Since Hintikka generally works on a contingent 
basis, he receives commissions when deals close.

“With CoStar, I’m able to close fi les 30 to 60 percent 
more quickly than without it, often with very 
little back-and-forth negotiation with assessors,” 
Hintikka says. In the past, an average deal would 
take between three and six months to close, with 
much negotiation involved.

“I’m able to close deals more quickly now, 
sometimes in as little as two months’ time,” he 
explains. “The reports I generate through CoStar 
are convincing, thorough, and comprehensive – 
which allows the assessment process to move 
along quickly. I rarely have to step foot in an 
assessor’s offi ce. I send them the CoStar reports, 
along with my analysis, and in many cases the 
matter resolves very quickly. This is a huge win.”

Hintikka also uses CoStar as a prospecting source. 
“I can generate leads using the CoStar database, 
which leads to new clients,” he says. “The true 
owner contact information is the piece missing 
from most other commercial real estate data 
providers – and it’s the biggest differentiator I can 
leverage when developing new business.”
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