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Stevenson Real Estate Services Realizes 
Surge in Deal Value Using CoStar

Established in 1962, Glendale, California-based 
Stevenson Real Estate Services is a family-owned 
company providing real estate brokerage and 
advisory services to investors, buyers, sellers, 
landlords and tenants. The company’s roots run 
deep – and its client base proves it. “Many of our 
clients have been with us for decades and look to 
us time and time again for advice and guidance,” 
said Randy Stevenson, President.

Increasingly complicated governmental approval 
processes for owners and tenants prompted the 
company to seek greater efficiency in its brokerage 
activities, which would allow the company’s 
brokers to further strengthen client relationships. 

 

“CoStar has essentially eliminated the 
process of traditional lead generation, 
allowing us to immediately contact 
prospects and market to them in a 
way that yields results.”

The company turned to CoStar and realized an 
immediate impact on their productivity and 
business development efforts.  They used CoStar 
to quickly identify local tenants with leases set 
to expire so they could market their own space.  
CoStar gave them a leg up on the competition 
as they were ahead of the renewal and relocation 
cycles, having the lease terms and contact 
data for all tenants in their geography.  The sale 
and lease comparable data gave them the 
knowledge they needed to add value to their 
clients and enhance their reputation.  “CoStar has 
essentially eliminated the process of traditional 
lead generation, allowing us to immediately 
contact prospects and market to them in a way 
that yields results.”

“Prior to using CoStar, we were contacting title 

companies and sourcing directories for buyer 
information, and doing our best to manage all that 
data in an organized way,” explained Stevenson. 
“It would take several days and sometimes 
weeks before we could access and assemble 
all the data we needed – not to mention cross-
referencing our leads with do-not-call lists and 
other requirements.”

“CoStar gives us the competitive edge we need. 
We can get instant information on any property, 
buyer or tenant – it has cut our research time 
by roughly 99 percent.  These days, there are so 
many time demands on both our agents and 
our clients – we all want accurate information, 
and we want it now,” he said. “CoStar really is the 
lifeline we need to get business done quickly and 
profitably.” 

“CoStar has helped us take the company to the 
next level,” he said. “It’s allowing us to close more 
deals in the $10-$30 million range. When we look 
at 2016 versus 2015, we will have increased the 
number of completed transactions by roughly 
60 percent and our sales volume by 20 percent, 
all because of CoStar. Bottom line, CoStar is the 
reason for our success.”
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