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CoStar Levels The Playing Field for 
Small Brokerage Firm

Optimal Real Estate of Los Angeles was founded 
by Eugene Page, who started the firm in 2014 
after decades with larger firms several years as 
a consultant. Optimal has established a solid 
reputation and track record of helping clients find 
property solutions that yield profits and results.

“My focus is on helping each client find the right 
solution,” Page says.  

 

“That includes helping business 
owners determine whether they 
should sell their properties and lease 
them back; sell their properties, 
relocate and reinvest strategically; 
or diversify their portfolios across 
multiple, smaller properties in an 
effort to create profitability and 
security.”

Page attributes a large part of his success to 
CoStar, which he says puts his firm on a level 
playing field with the industry’s largest brokerage 
firms.  Having access to the full inventory of 
properties in Los Angeles is critical in helping him 
identify prospective opportunities for his clients.  
Knowing all active listings on the market and 
having more knowledge than his clients gives him 
a competitive advantage.  The reports, analytics 
and economic forecasting allow him to consult 
with his clients and negotiate the best deals.  

CoStar’s Lease Analysis feature also had a 
profound impact on Page’s time creating lease 
cash flows. He used to spend upwards of 10 hours 
scouring multiple sources and running excel 
functions. Now, in a few clicks, he has a client-
ready view of multiple leasing options. “With just a 
few clicks, I can pull comparative information on 

up to eight potential leases,” Page explained.  

“As a small brokerage, I need to watch my 
expenses. CoStar gives me everything I need to 
do my job, and to do it well. I’m saving hours and 
money – and by using CoStar I’ve cut my research 
time by 60 percent.  I use CoStar’s mobile app 
which is guaranteed to impress my clients when I 
share immediate information on what is available 
around me and can look up a data point in 
seconds.”

Page adds that ongoing training, provided by the 
CoStar team in its Los Angeles office, is second to 
none. “I always have a list of questions about how 
I can do more – and the CoStar staff is always 
ready to help; they genuinely care about my 
success,” he says.

“CoStar truly makes it possible to start a new 
commercial real estate brokerage and succeed,” 
Page added. “CoStar put this small guy on the 
same playing field as the industry’s largest and 
most successful brokers.”

“CoStar is the only tool that’s allowed me to more 
than double the number of transactions I’ve done 
in any year prior.”

“In just the click of a few buttons, I can pull 
comparative information on up to eight potential 
leases.”
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